Table of Contents

UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 10-Q

(Mark One)
QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF
1934

For the quarterly period ended June 30, 2017

OR

[0 TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF
1934

For the transition period from to

Commission File Number: 0-22705

NEUROCRINE BIOSCIENCES, INC.

(Exact name of registrant as specified in its charter)

Delaware 33-0525145
(State or other jurisdiction of (IRS Employer
incorporation or organization) Identification No.)

12780 El Camino Real,
San Diego, California 92130
(Address of principal executive offices) (Zip Code)

(858) 617-7600

(Registrant’s telephone number, including area code)

Not Applicable

(Former name, former address and former fiscal year, if changed since last report)

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934

during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject to such filing
requirements for the past 90 days: Yes No [

Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive Data File

required to be submitted and posted pursuant to Rule 405 of Regulation S-T during the preceding 12 months (or for such shorter period that the registrant was

required to submit and post such files). Yes No O

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting company, or an

” «

emerging growth company. See the definitions of “large accelerated filer,
in Rule 12b-2 of the Exchange Act.

Large accelerated filer Accelerated filer
Non-accelerated filer [0 (Do not check if a smaller reporting company) Smaller reporting company
Emerging growth company O

accelerated filer,” “smaller reporting company,” and “emerging growth company”

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any

new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. [
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). Yes [0 No

The number of outstanding shares of the registrant’s common stock, par value $0.001 per share, was 88,221,674 as of July 27, 2017.






Table of Contents

NEUROCRINE BIOSCIENCES, INC.

FORM 10-Q INDEX

PAGE
PART I. FINANCIAL INFORMATION T
ITEM 1: Financial Statements 3
Condensed Consolidated Balance Sheets as of June 30, 2017 and December 31, 2016 3
Condensed Consolidated Statements of Comprehensive Loss for the three and six months ended June 30, 2017 and 2016 4
Condensed Consolidated Statements of Cash Flows for the six months ended June 30, 2017 and 2016 5
Notes to the Condensed Consolidated Financial Statements 6
ITEM 2: Management’s Discussion and Analysis of Financial Condition and Results of Operations 20
ITEM 3: Quantitative and Qualitative Disclosures About Market Risk 29
ITEM 4: Controls and Procedures 29
PART II. OTHER INFORMATION
ITEM 1: Legal Proceedings 30
ITEM 1A: Risk Factors 30
ITEM 5: Other Information 45
ITEM 6: Exhibits 46
Signatures 47



Table of Contents

PART I. FINANCIAL INFORMATION
ITEM 1. FINANCIAL STATEMENTS
NEUROCRINE BIOSCIENCES, INC.

CONDENSED CONSOLIDATED BALANCE SHEETS
(in thousands, except share information)

(unaudited)
June 30, December 31,
2017 2016
ASSETS
Current assets:
Cash and cash equivalents $ 309,498 $ 83,267
Short-term investments, available-for-sale 215,522 224,083
Accounts receivable 6,074 —
Inventory 128 —
Other current assets 5,529 3,092
Total current assets 536,751 310,442
Property and equipment, net 6,954 6,271
Long-term investments, available-for-sale 205,768 43,490
Restricted cash 4,613 4,883
Total assets $ 754,086 $ 365,086
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable and accrued liabilities $ 26,809 $ 26,182
Current portion of cease-use liability 181 236
Current portion of deferred rent — 470
Current portion of deferred gain on sale of real estate 731 3,526
Total current liabilities 27,721 30,414
Deferred gain on sale of real estate 8,409 7,372
Deferred revenue 10,231 10,231
Deferred rent 1,693 1,462
Convertible senior notes 360,681 —
Cease-use liability — 617
Other liabilities 113 113
Total liabilities 408,848 50,209
Commitments and contingencies
Stockholders’ equity:
Preferred stock, $0.001 par value; 5,000,000 shares authorized; no shares issued and outstanding — —
Common stock, $0.001 par value; 220,000,000 shares authorized; issued and outstanding shares were 88,216,868
as of June 30, 2017 and 86,883,300 as of December 31, 2016 88 87
Additional paid-in capital 1,540,498 1,371,432
Accumulated other comprehensive loss (713) (318)
Accumulated deficit (1,194,635) (1,056,324)
Total stockholders’ equity 345,238 314,877
Total liabilities and stockholders’ equity $ 754,086 $ 365,086

See accompanying notes to the condensed consolidated financial statements.
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NEUROCRINE BIOSCIENCES, INC.

CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE LOSS

(in thousands, except per share data)

Revenues:
Product sales, net
License fees and milestones
Total revenues
Operating expenses:
Cost of product sales
Research and development
Sales, general and administrative
Total operating expenses
Loss from operations
Other (expense) income, net:
Gain on sale/disposal of assets
Deferred gain on real estate
Interest expense
Investment income, net
Total other (expense) income
Net loss

Net loss per common share:
Basic and diluted

Shares used in the calculation of net loss per common share:
Basic and diluted
Other comprehensive loss:
Net loss
Net unrealized (losses)/gains on available-for-sale securities
Comprehensive loss

Three Months Ended Six Months Ended
June 30, June 30,

2017 2016 2017 2016
$ 633 $ — $ 6335 $ —
— — — 15,000
6,335 — 6,335 15,000
61 — 61 —
21,868 26,863 73,750 50,766
41,674 14,965 69,724 26,919
63,603 41,828 143,535 77,685
(57,268)  (41,828) (137,200)  (62,685)
2 14 2 17
879 854 1,758 1,707
(4,767) — (4,767) —
1,169 680 1,896 1,417
(2,717) 1,548 (1,111) 3,141
$(59,985) $(40,280) $(138,311) $(59,544)
$ (0.68) $ (046) $ (1.58) $ (0.69)
88,063 86,694 87,675 86,595
$(59,985) $(40,280) $(138,311) $(59,544)
(478) 149 (395) 938
$(60,463) $(40,131) $(138,706) $(58,606)

See accompanying notes to the condensed consolidated financial statements.
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CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

CASH FLOWS FROM OPERATING ACTIVITIES
Net loss

NEUROCRINE BIOSCIENCES, INC.

(in thousands)
(unaudited)

Adjustments to reconcile net loss to net cash used in operating activities:

Depreciation and amortization
Gain on sale of assets
Deferred rent
Cease-use expense
Amortization of debt issuance costs
Amortization of debt discount
Amortization of premiums on investments
Non-cash share-based compensation expense
Change in operating assets and liabilities:
Accounts receivable
Inventory
Other current assets
Accounts payable and accrued liabilities
Cease-use liability
Other non-current liabilities
Net cash used in operating activities
CASH FLOWS FROM INVESTING ACTIVITIES
Purchases of investments
Sales and maturities of investments
Proceeds from sales of property and equipment
Deposits and restricted cash
Purchases of property and equipment
Net cash (used in) provided by investing activities
CASH FLOWS FROM FINANCING ACTIVITIES
Issuance of common stock
Proceeds from issuance of senior convertible notes, net
Net cash provided by financing activities
Net increase in cash and cash equivalents
Cash and cash equivalents at beginning of the period
Cash and cash equivalents at end of the period

Supplemental Cash Flow Information
Cash paid for interest during the period

See accompanying notes to the condensed consolidated financial statements.
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Six Months Ended
June 30,
2017 2016
$(138,311)  $ (59,544)
1,078 600
(1,760) (1,724)
(239) (136)
(544) (584)
207 —
2,651 —
596 2,440
18,866 14,192
(6,074) —
(128) —
(2,437) 315
627 1,184
(128) (181)
— (108)
(125,596) (43,546)
(365,032)  (169,488)
210,324 227,150
— 13
270 (92)
(1,759) (2,984)
(156,197) 54,599
5,243 998
502,781 —
508,024 998
226,231 12,051
83,267 74,195
$309,498 $ 86,246
$ — $ —
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NEUROCRINE BIOSCIENCES, INC.

NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(unaudited)

1. ORGANIZATION AND SIGNIFICANT ACCOUNTING POLICIES

Description of Business. Neurocrine Biosciences, Inc. (the Company or Neurocrine) was incorporated in California in 1992 and reincorporated in
Delaware in 1996. The Company discovers and develops innovative and life-changing pharmaceuticals, in diseases with high unmet medical needs through
its novel research and development (R&D) platform focused on neurological and endocrine based diseases and disorders. In April 2017, the Company
received approval from the United States Food and Drug Administration (FDA) for INGREZZA® (valbenazine), a vesicular monoamine transporter 2
(VMAT?2) inhibitor for the treatment of tardive dyskinesia. The Company’s three lead late-stage clinical programs are elagolix, a gonadotropin-releasing
hormone (GnRH) antagonist for women’s health that is partnered with AbbVie Inc. (AbbVie), INGREZZA for Tourette syndrome and opicapone for the
treatment of Parkinson’s disease.

Basis of Presentation. The accompanying unaudited condensed consolidated financial statements have been prepared in accordance with accounting
principles generally accepted in the United States (GAAP) for interim financial information and with the instructions of the Securities and Exchange
Commission (SEC) on Form 10-Q and Rule 10-01 of Regulation S-X. Accordingly, they do not include all of the information and disclosures required by
GAAP for complete financial statements. In the opinion of management, the condensed consolidated financial statements include all adjustments necessary,
which are of a normal and recurring nature, for the fair presentation of the Company’s financial position and of the results of operations and cash flows for the
periods presented. The accompanying unaudited condensed consolidated financial statements include the accounts of the Company and its wholly owned
subsidiaries.

These financial statements should be read in conjunction with the audited consolidated financial statements and notes thereto for the year ended
December 31, 2016 included in the Company’s Annual Report on Form 10-K filed with the SEC. The results of operations for the interim period shown in
this report are not necessarily indicative of the results that may be expected for any other interim period or for the full year. The balance sheet at
December 31, 2016 has been derived from the audited financial statements at that date, but does not include all of the information and footnotes required by
GAAP for complete financial statements.

Impact of Recently Issued Accounting Standards. In May 2014, the Financial Accounting Standards Board (FASB) amended the existing accounting
standards for revenue recognition, which outlines a comprehensive revenue recognition model and supersedes most current revenue recognition guidance.
The new standard requires a company to recognize revenue upon transfer of goods or services to a customer at an amount that reflects the expected
consideration to be received in exchange for those goods or services. The amended guidance defines a five-step approach for recognizing revenue, which may
require us to use more judgment and make more estimates than under the current guidance. The new standard allows for two methods of adoption: (a) full
retrospective adoption, meaning the standard is applied to all periods presented, or (b) modified retrospective adoption, meaning the cumulative effect of
applying the new standard is recognized as an adjustment to the opening retained earnings balance. The amended guidance as currently issued will be
effective for public companies in 2018, however early adoption is permitted.

The Company does not anticipate the new standard having a material impact on currently reported net product sales. The Company is also currently
evaluating the impact of the new standard on historical revenue recorded for its two collaboration agreements. This ongoing evaluation is dependent upon the
resolution of certain questions relating to the application of, and transition to, the new revenue recognition guidance for collaboration agreements which will
ultimately determine the adoption method and the ultimate impact the adoption of this standard will have on the Company’s consolidated financial statements.
Based on the Company’s current assessment of the effect of the new standard on historical revenue under its collaboration agreements that is related to
contingent payments, which are not dependent on its performance, the Company believes revenue could potentially be recognized earlier than historically
recorded if information is available to allow the Company to record the payments without the risk of a future reversal.

In February 2016, the FASB issued Accounting Standards Update (ASU) 2016-02 Leases. This update amends the current accounting guidance for
lease transactions. Under the new guidance, a lessee will be required to recognize both assets and liabilities for any leases in excess of twelve months.
Additionally, certain qualitative and quantitative disclosures will also be required in the financial statements. The Company is required to adopt this new
guidance beginning in 2019 and early adoption is permitted. The Company’s lease for its corporate headquarters is subject to this new guidance and the
process of determining the impact of the adoption of this update will have on its consolidated financial statements is ongoing.
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In November 2016, the FASB issued ASU 2016-18, “Statement of Cash Flows (Topic 230): Restricted Cash”, which clarifies the presentation of
restricted cash and restricted cash equivalents in the statements of cash flows. Under the ASU, restricted cash and restricted cash equivalents are included
with cash and cash equivalents when reconciling the beginning-of-period and end-of-period total amounts presented on the statements of cash flows. The
ASU is intended to reduce diversity in practice in the classification and presentation of changes in restricted cash on the statement of cash flows. The ASU
requires that the statement of cash flows explain the change in total cash and equivalents and amounts generally described as restricted cash or restricted cash
equivalents when reconciling the beginning-of-period and end-of-period total amounts. The ASU also requires a reconciliation between the total of cash and
equivalents and restricted cash presented on the statement of cash flows and the cash and equivalents balance presented on the balance sheet. The ASU is
effective for the Company on January 1, 2018, with early adoption permitted. The Company does not expect the adoption of the ASU to have a material effect
on its results of operations, financial condition or cash flows.

Use of Estimates. The preparation of the condensed consolidated financial statements in conformity with GAAP requires management to make
estimates and assumptions that affect the amounts reported in the condensed consolidated financial statements and the accompanying notes. Actual results
could differ from those estimates.

2. PRODUCT SALES, NET

Revenue Recognition Policy. The Company’s net product sales consist of U.S. sales of INGREZZA and are recognized when (i) persuasive evidence of
an arrangement exists, (ii) delivery has occurred and title to the product and associated risk of loss has passed to the customer, (iii) the price is fixed or
determinable, and (iv) collectability is reasonably assured.

INGREZZA was approved by the FDA on April 11, 2017 and the Company commenced shipments of INGREZZA to select pharmacies (SPs) and a
select distributor (SD) in late April 2017. The SPs dispense product to a patient based on the fulfillment of a prescription and the SD sells product to
government facilities, long-term care pharmacies or in-patient hospital pharmacies. The Company’s agreements with SPs and SDs provide for transfer of title
to the product at the time the product is delivered to the SP or SD. In addition, except for limited circumstances, the SPs and SDs have no right of product
return to the Company.

The Company has determined it can reasonably estimate its allowances for rebates and chargebacks at the time title and risk of loss transfers to the SP
or SD. Therefore, the Company records revenue when the product is delivered to the SPs or SD, which is an approach frequently referred to as the “sell-in”
revenue recognition model.

The Company recognizes revenue from product sales net of the following allowances:

Distribution Fees: Distribution fees include fees paid to the SPs and SD for data and prompt payment discounts. Distribution fees are recorded as
an offset to revenue based on contractual terms at the time revenue from the sale is recognized.

Rebates: Rebates include mandated discounts under the Medicaid Drug Rebate Program and the Medicare Part D prescription drug benefit.
Rebates are amounts owed after the final dispensing of the product to a benefit plan participant and are based upon contractual agreements with, or
statutory requirements pertaining to, Medicaid and Medicare benefit providers. The allowance for rebates is based on statutory discount rates and
expected utilization. The Company’s expected utilization of rebates is based on data received from the SPs and SD.

Chargebacks: Chargebacks are discounts that relate to contracts with government and other entities purchasing from the SDs at a discounted
price. The SD charges back to the Company the difference between the price initially paid by the SD and the discounted price paid to the SD by these
entities. The Company allowance for chargebacks is based on known SD sales to contracted entities.

Co-Payment Assistance: The Company offers co-payment assistance to commercially insured patients meeting certain eligibility requirements.
Co-payment assistance is recorded as an offset to gross revenue at the time revenue from the product sale is recognized based on expected and actual
program participation.

Product Returns: The Company offers the SPs and SD limited product return rights for damages and shipment errors provided it is within a very
limited period after the original shipping date as set forth in the applicable individual distribution agreement. The Company does not allow product
returns for product that has been dispensed to a patient or for drug expiration. The Company receives real-time shipping reports and inventory reports
from the SPs and SD and has the ability to control the amount of product that is sold to the SPs and SD. It is also able to make a reasonable estimate of
potential product returns due to the limited time-frame allowed for the SPs and SD to process returns due to shipment error or damaged product.
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3. REVENUE RECOGNITION FOR SIGNIFICANT COLLABORATIVE RESEARCH AND DEVELOPMENT AGREEMENTS

Revenue Recognition Policy. The Company recognizes revenue for the performance of services when each of the following four criteria is met:
(i) persuasive evidence of an arrangement exists; (ii) services are rendered or products are delivered; (iii) the sales price is fixed or determinable; and
(iv) collectability is reasonably assured.

Since 2011, the Company has followed the Accounting Standards Codification (ASC) for Revenue Recognition—Multiple-Element Arrangements, if
applicable, to determine the recognition of revenue under license and collaboration agreements. The terms of these agreements generally contain multiple
elements, or deliverables, which may include (i) licenses to the Company’s intellectual property, (ii) materials and technology, (iii) pharmaceutical supply,
(iv) participation on joint development or joint steering committees, and (v) development services. The payments the Company receives under these
arrangements typically include one or more of the following: up-front license fees; funding of research and/or development efforts; amounts due upon the
achievement of specified milestones; manufacturing and royalties on future product sales.

The ASC provides guidance relating to the separation of deliverables included in an arrangement into different units of accounting and the allocation of
consideration to the units of accounting. The evaluation of multiple-element arrangements requires management to make judgments about (i) the
identification of deliverables, (ii) whether such deliverables are separable from the other aspects of the contractual relationship, (iii) the estimated selling price
of each deliverable, and (iv) the expected period of performance for each deliverable.

To determine the units of accounting under a multiple-element arrangement, management evaluates certain separation criteria, including whether the
deliverables have stand-alone value, based on the relevant facts and circumstances for each arrangement. The selling prices of deliverables under an
arrangement may be derived using vendor specific objective evidence (VSOE), third-party evidence, or a best estimate of selling price (BESP), if VSOE or
third-party evidence is not available. For most pharmaceutical licensing and collaboration agreements, BESP is utilized. The objective of BESP is to
determine the price at which the Company would transact a sale if the element within the agreement was sold on a standalone basis. Establishing BESP
involves management’s judgment and considers multiple factors, including market conditions and company-specific factors, including those factors
contemplated in negotiating the agreements, as well as internally developed models that include assumptions related to market opportunity, discounted cash
flows, estimated development costs, probability of success and the time needed to commercialize a product candidate pursuant to the agreement. In validating
the BESP, management considers whether changes in key assumptions used to determine the BESP will have a significant effect on the allocation of the
arrangement consideration between the multiple deliverables. The allocated consideration for each unit of accounting is recognized over the related obligation
period in accordance with the applicable revenue recognition criteria.

If there are deliverables in an arrangement that are not separable from other aspects of the contractual relationship, they are treated as a combined unit
of accounting, with the allocated revenue for the combined unit recognized in a manner consistent with the revenue recognition applicable to the final
deliverable in the combined unit. Payments received prior to satisfying the relevant revenue recognition criteria are recorded as unearned revenue in the
accompanying balance sheets and recognized as revenue when the related revenue recognition criteria are met.

The Company typically receives up-front payments when licensing its intellectual property, which often occurs in conjunction with an R&D agreement.
The Company recognizes revenue attributed to the license upon delivery, provided that the license has stand-alone value.

For payments payable on achievement of milestones that do not meet all of the conditions to be considered substantive, the Company recognizes the
portion of the payment allocable to delivered items as revenue when the specific milestone is achieved, and the contingency is removed.

Prior to the revised multiple element guidance described above, adopted by the Company on January 1, 2011, upfront, nonrefundable payments for
license fees, grants, and advance payments for sponsored research revenues received in excess of amounts earned were classified as deferred revenue and
recognized as income over the contract or development period. Revenues from development milestones are accounted for in accordance with the Revenue
Recognition — Milestone Method Topic of the FASB ASC (Milestone Method). Milestones are recognized when earned, as evidenced by written
acknowledgment from the collaborator or other persuasive evidence that the milestone has been achieved, provided that the milestone event is substantive. A
milestone event is considered to be substantive if its achievability was not reasonably assured at the inception of the agreement and the Company’s efforts led
to the achievement of the milestone or the milestone was due upon the occurrence of a specific outcome resulting from the Company’s performance. The
Company assesses whether a milestone is substantive at the inception of each agreement.
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Mitsubishi Tanabe Pharma Corporation (Mitsubishi Tanabe). During 2015, the Company entered into a collaboration and license agreement with
Mitsubishi Tanabe for the development and commercialization of valbenazine (NBI-98854) for movement disorders in Japan and other select Asian markets.
Payments to the Company under this agreement include an up-front license fee of $30 million, up to $85 million in development and commercialization
event-based payments, payments for the manufacture of pharmaceutical products, and royalties on product sales in select territories in Asia. Under the terms
of the agreement, Mitsubishi Tanabe is responsible for all third-party development, marketing and commercialization costs in Japan and other select Asian
markets with the exception of a single Huntington’s chorea clinical trial to be performed by the Company, at an estimated cost of approximately $12 million,
should Mitsubishi Tanabe request the clinical trial. The Company will be entitled to a percentage of sales of valbenazine in Japan and other select Asian
markets for the longer of ten years or the life of the related patent rights.

Under the terms of the Company’s agreement with Mitsubishi Tanabe, the collaboration effort between the parties to advance valbenazine towards
commercialization in Japan and other select Asian markets is governed by a joint steering committee and joint development committee with representatives
from both the Company and Mitsubishi Tanabe. There are no performance, cancellation, termination or refund provisions in the agreement that would have a
material financial consequence to the Company. The Company does not directly control when event-based payments will be achieved or when royalty
payments will begin. Mitsubishi Tanabe may terminate the agreement at its discretion upon 180 days’ written notice to the Company. In such event, all
valbenazine product rights for Japan and other select Asian markets would revert to the Company.

The Company has identified the following deliverables associated with the Mitsubishi Tanabe agreement: valbenazine technology license and existing
know-how, development activities to be performed as part of the collaboration, and the manufacture of pharmaceutical products. The respective standalone
value from each of these deliverables has been determined by applying the BESP method and the revenue was allocated based on the relative selling price
method with revenue recognition timing to be determined either by delivery or the provision of services.

As discussed above, the BESP method required the use of significant estimates. The Company used an income approach to estimate the selling price for
the technology license and an expense approach for estimating development activities and the manufacture of pharmaceutical products. The development
activities and the manufacture of pharmaceutical products are expected to be delivered throughout the duration of the agreement. The technology license and
existing know-how was delivered on the effective date of the agreement.

During the first quarter of 2015, the Company recognized revenue under this agreement of $19.8 million associated with the delivery of a technology
license and existing know-how. In accordance with the Company’s continuing performance obligations, $10.2 million of the $30 million up-front payment is
being deferred and recognized in future periods. Under the terms of the agreement, there is no general obligation to return the up-front payment for any
non-contingent deliverable.

The Company evaluated the event-based payments under the Milestone Method and concluded only one immaterial event-based payment represents a
substantive milestone. Event-based payments will be recognized when earned.

The Company is eligible to receive from Mitsubishi Tanabe tiered royalty payments based on product sales in Japan and other select Asian markets.
Royalties will be recognized as earned in accordance with the terms of the agreement, when product sales are reported by Mitsubishi Tanabe, the amount can
be reasonably estimated, and collectability is reasonably assured.

AbbVie Inc. (AbbVie). In June 2010, the Company announced an exclusive worldwide collaboration with AbbVie, to develop and commercialize
elagolix and all next-generation GnRH antagonists (collectively, GnRH Compounds) for women’s and men’s health. AbbVie made an upfront payment of
$75 million and has agreed to make additional development and regulatory event-based payments of up to $480 million, of which $45 million has been earned
to date, and up to an additional $50 million in commercial event-based payments. The Company has assessed event-based payments under the revised
authoritative guidance for research and development milestones and determined that event-based payments prior to commencement of a Phase III clinical
study, as defined in the agreement, meet the definition of a milestone in accordance with authoritative guidance as (1) they are events that can only be
achieved in part on the Company’s past performance, (2) there is substantive uncertainty at the date the arrangement was entered into that the event will be
achieved and (3) they result in additional payments being due to the Company. Development and regulatory event-based payments subsequent to the
commencement of a Phase III clinical study, however, currently do not meet these criteria as their achievement is based on the performance of AbbVie. As of
June 30, 2017, approximately $485 million remains outstanding in future event-based payments under the agreement as the performance is based solely on
AbbVie. However, none of the remaining event-based payments meet the definition of a milestone in accordance with authoritative accounting guidance.

Under the terms of the agreement, AbbVie is responsible for all third-party development, marketing and commercialization costs. The Company will be
entitled to a percentage of worldwide sales of GnRH Compounds for the longer of ten years or the life of the related patent rights. AbbVie may terminate the
collaboration at its discretion upon 180 days’ written notice to the Company. In
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such event, the Company would be entitled to specified payments for ongoing clinical development and related activities and all GnRH Compound product
rights would revert to the Company. During the first quarter of 2016, the Company recognized $15 million in development event-based payments resulting
from AbbVie initiating Phase IIT development of elagolix in uterine fibroids.

4. INVENTORY AND COST OF PRODUCT SALES

Inventory is stated at the lower of cost or estimated net realizable value. The Company currently uses actual costing to determine the cost basis for its
inventory. Inventory is valued on a first-in, first-out basis and consists primarily of third-party manufacturing costs. The Company capitalizes inventory costs
associated with its products upon regulatory approval when, based on management’s judgment, future commercialization is considered probable and the
future economic benefit is expected to be realized; otherwise, such costs are expensed.

Prior to FDA approval of INGREZZA, all costs related to its manufacturing were charged to research and development expense in the period incurred.
At June 30, 2017, the Company’s physical inventory included active pharmaceutical product that had been produced prior to FDA approval of INGREZZA
and accordingly has no cost basis as the cost associated with producing this material was expensed rather than capitalized in accordance with authoritative
guidance. Additionally, manufacturing of bulk drug product, finished bottling and other labeling activities that occurred post FDA approval are included in
the inventory value at June 30, 2017.

The Company provides reserves for potential excess, dated or obsolete inventory based on an analysis of forecasted demand compared to quantities on
hand and any firm purchase orders, as well as product shelf life. To date, the Company has determined that such reserves are not required.

Cost of product sales consists of third-party manufacturing costs, transportation and freight, and indirect overhead costs associated with the
manufacture and distribution of INGREZZA. Cost of product sales may also include period costs related to certain inventory manufacturing services,
inventory adjustment charges as well as manufacturing variances. The majority of the cost of producing the product sold during the quarter ended June 30,
2017 was expensed as R&D prior to our New Drug Application (NDA) approval for INGREZZA and therefore is not included in the cost of product sales
during this period.

5. ACCOUNTS RECEIVABLE

Accounts receivable are recorded net of customer allowances for prompt payment discounts, chargebacks, and any allowance for doubtful accounts.
The Company estimates the allowance for doubtful accounts based on existing contractual payment terms, actual payment patterns of its customers and
individual customer circumstances. To date, the Company has determined that an allowance for doubtful accounts is not required.

6. INVESTMENTS

Available-for-sale securities are carried at fair value, with the unrealized gains and losses reported in comprehensive loss. The amortized cost of debt
securities in this category is adjusted for amortization of premiums and accretion of discounts to maturity. Such amortization and accretion is included in
interest income. Realized gains and losses and declines in value judged to be other-than-temporary, if any, on available-for-sale securities are included in other
income or expense. The cost of securities sold is based on the specific identification method. Interest and dividends on securities classified as
available-for-sale are included in interest income.

Investments consist of the following (in thousands):

June 30, December 31,

2017 2016
Certificates of deposit $ 240 $ 960
Commercial paper 55,676 49,245
Corporate debt securities 352,897 204,436
Securities of government sponsored entities 12,477 12,932
Total investments $421,290 $ 267,573
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The following is a summary of investments classified as available-for-sale securities (in thousands):

June 30, 2017:
Classified as current assets:

Certificates of deposit

Commercial paper

Corporate debt securities

Securities of government-sponsored entities
Total short-term available-for-sale securities

Classified as non-current assets:
Corporate debt securities
Total long-term available-for-sale securities

December 31, 2016:
Classified as current assets:

Certificates of deposit

Commercial paper

Corporate debt securities

Securities of government-sponsored entities
Total short-term available-for-sale securities
Classified as non-current assets:

Corporate debt securities

Securities of government-sponsored entities
Total long-term available-for-sale securities

(1) Unrealized gains and losses are included in other comprehensive loss.

Aggregate

Contractual Gross Gross Estimated
Maturity Amortized Unrealized Unrealized Fair
(in years) Cost Gains(1) Losses(1) Value

Less than 1 $ 240 $ — $ — $ 240

Less than 1 55,718 — (42) 55,676

Less than 1 147,309 1 (181) 147,129

Less than 1 12,500 — (23) 12,477

$215,767  $ 1 $ (246)  $215,522

1to2 $206,236 $ — $ (468) $205,768

$206,236 $ — $ (468) $205,768

Less than 1 $ 960 $ — $ — $ 960

Less than 1 49,280 3 (38) 49,245

Less than 1 168,548 3 (117) 168,434

Less than 1 5,448 — 4) 5,444

$224,236 $ 6 $ (159) $224,083

1to2 $ 36,149 $ — $ (@147 $ 36,002

1to2 7,506 — (18) 7,488

$ 43655 $§ — $ (165) $ 43,490

The following table presents gross unrealized losses and fair value for those available-for-sale investments that were in an unrealized loss position as of
June 30, 2017 and December 31, 2016, aggregated by investment category and length of time that individual securities have been in a continuous loss position

(in thousands):

June 30, 2017:

Commercial paper

Corporate debt securities

Securities of government-sponsored entities
Total

December 31, 2016:

Commercial paper

Corporate debt securities

Securities of government-sponsored entities
Total

Less Than 12 Months 12 Months or Greater Total
Estimated Estimated Estimated
Fair Unrealized Fair Unrealized Fair Unrealized
Value Losses Value Losses Value Losses
$49185 $ (42 $ — $ —  $49185 $ (42)
327,596 (616) 12,748 (33) 340,344 (649)
12,477 (23) — — 12,477 (23)
$389,258 $ (681) $12,748 $  (33) $402,006 $ (714)
$43781 $ (38 $ — $ — $43781 $ (38)
185,243 (261) 9,144 (3) 194,387 (264)
12,932 (22) — — 12,932 (22)
$241,956 $ (321) $ 9,144 § (3) $251,100 $ (324)

The primary objective of the Company’s investment portfolio is to enhance overall returns in an efficient manner while maintaining safety of principal,
prudent levels of liquidity and acceptable levels of risk. The Company’s investment policy limits interest-bearing security investments to certain types of
instruments issued by institutions with primarily investment grade credit ratings and places restrictions on maturities and concentration by asset class and

issuer.

The Company reviews the available-for-sale investments for other-than-temporary declines in fair value below cost basis each quarter and whenever
events or changes in circumstances indicate that the cost basis of an asset may not be recoverable. This evaluation is based on a number of factors, including

the length of time and the extent to which the fair value has been below the cost
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basis and adverse conditions related specifically to the security, including any changes to the credit rating of the security, and the intent to sell, or whether the
Company will more likely than not be required to sell the security before recovery of its amortized cost basis. The assessment of whether a security is other-
than-temporarily impaired could change in the future due to new developments or changes in assumptions related to any particular security. As of June 30,
2017 and December 31, 2016, the Company believed the cost bases for available-for-sale investments were recoverable in all material respects.

7. FAIR VALUE MEASUREMENTS

Fair value is an exit price, representing the amount that would be received to sell an asset or paid to transfer a liability in an orderly transaction between
market participants. As such, fair value is a market-based measurement that should be determined based on assumptions that market participants would use in
pricing an asset or liability. As a basis for considering such assumptions, a three-tier fair value hierarchy has been established, which prioritizes the inputs
used in measuring fair value as follows:

Level 1: Observable inputs such as quoted prices in active markets;

Level 2: Inputs include quoted prices for similar instruments in active markets and/or quoted prices for identical or similar instruments in markets that
are not active near the measurement date; and

Level 3: Unobservable inputs in which there is little or no market data, which require the reporting entity to develop its own assumptions.

The Company classifies its cash equivalents and available-for-sale investments within Level 1 or Level 2. The fair value of the Company’s high quality
investment grade corporate debt securities is determined using proprietary valuation models and analytical tools. These valuation models and analytical tools
use market pricing or prices for similar instruments that are both objective and publicly available, including matrix pricing or reported trades, benchmark
yields, broker/dealer quotes, issuer spreads, two-sided markets, benchmark securities, bids and/or offers. The Company did not reclassify any investments
between levels in the fair value hierarchy during the six months ended June 30, 2017.

The Company’s assets which were measured at fair value on a recurring basis as of June 30, 2017 and December 31, 2016 were determined using the
inputs described above and are as follows (in millions):

Fair Value Measurements Using

Quoted Prices in

Active Significant Other Significant
Markets for Observable Unobservable
Carrying Identical Assets Inputs Inputs
Value (Level 1) (Level 2) (Level 3)
June 30, 2017:
Classified as current assets:
Cash and money market funds $ 271.2 $ 271.2 $ — $ —
Certificates of deposit 3.2 3.2 — —
Commercial paper 95.6 — 95.6 —
Securities of government-sponsored entities 12.5 — 12.5 —
Corporate debt securities 147.1 — 147.1 —
Subtotal 529.6 274.4 255.2 —
Classified as long-term assets:
Corporate debt securities 205.8 — 205.8 —
Total 735.4 274.4 461.0 —
Less cash, cash equivalents and restricted cash (314.1) (274.2) (39.9) —
Total investments $ 421.3 $ 0.2 $ 421.1 $ —
December 31, 2016:
Classified as current assets:
Cash and money market funds $ 736 $ 73.6 $ — $ —
Certificates of deposit 1.0 1.0 — —
Commercial paper 49.2 — 49.2 —
Securities of government-sponsored entities 5.4 — 5.4 —
Corporate debt securities 178.1 — 178.1 —
Subtotal 307.3 74.6 232.7 —
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Fair Value Measurements Using

Quoted Prices in

Active Significant Other Significant
Markets for Observable Unobservable
Carrying Identical Assets Inputs Inputs
Value (Level 1) (Level 2) (Level 3)
Classified as long-term assets:
Certificates of deposit 4.9 4.9 — —
Securities of government-sponsored entities 7.5 — 7.5 —
Corporate debt securities 36.0 — 36.0 —
Total 355.7 79.5 276.2 —
Less cash, cash equivalents and restricted cash (88.1) (78.5) (9.6) —
Total investments $ 267.6 $ 1.0 $ 266.6 $ —

The carrying amounts of the Company’s receivables and payables approximate their fair value due to their short maturities.

8. SHARE-BASED COMPENSATION

The compensation expense related to the Company’s share-based compensation arrangements has been included in the condensed consolidated
statements of comprehensive loss as follows (in millions):

Three Months Ended Six Months Ended
June 30, June 30,
2017 2016 2017 2016
Sales, general and administrative $ 6.2 $ 4.2 $ 11.7 $ 8.3
Research and development 3.7 3.1 $ 7.2 $ 59
Total share-based compensation expense $ 99 $ 73 $ 18.9 $ 14.2

The fair value of equity instruments that vest based on continued employee service, net of estimated forfeitures, is recognized and amortized on a
straight-line basis over the requisite service period. For restricted stock units (RSUs) with performance-based vesting requirements (PRSUs), no expense is
recorded until the performance condition is probable of being achieved. The Company estimates forfeiture rates for equity awards based on past behavior for
similar equity awards with further consideration given to the class of employees to whom the equity awards were granted.

As of June 30, 2017, total unrecognized estimated compensation cost related to non-vested stock options and non-vested RSUs, that vest over a given
service period, granted prior to that date was $56.8 million and $35.9 million, respectively, which is expected to be recognized over a weighted average period
of approximately 2.9 years and 3.1 years, respectively. Additionally, the Company has approximately 0.2 million PRSUs outstanding. The total unrecognized
estimated compensation cost related to these PRSUs is $7.5 million and will be recognized over the expected performance period once the achievement of
performance conditions becomes probable.

During the six months ended June 30, 2017 and 2016, stock options to purchase approximately 0.8 million and 0.2 million shares of the Company’s
common stock were exercised, respectively. The cash received by the Company from stock option exercises during the six months ended June 30, 2017 and
2016 was approximately $5.2 million and $1.0 million, respectively. The Company also issued approximately 0.3 million shares of common stock pursuant to
the vesting of RSUs during each of the six months ended June 30, 2017 and 2016, and 0.2 million shares of common stock pursuant to the vesting of PRSUs
in the second quarter of 2017.
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Stock Option Assumptions

The Company granted stock options to purchase approximately 1.6 million and 0.9 million shares of the Company’s common stock during the six
months ended June 30, 2017 and 2016, respectively. These stock options generally vest monthly over a four-year period. The exercise price of all stock
options granted during the six months ended June 30, 2017 and 2016 was equal to the closing price of the Company’s common stock on the date of grant. The
estimated fair value of each stock option granted was determined on the date of grant using the Black-Scholes option-pricing model with the following
weighted-average assumptions for the stock option grants:

Three Months Ended Six Months Ended
June 30, June 30,
2017 2016 2017 2016
Risk-free interest rate 1.9% 1.5% 2.0% 1.4%
Expected volatility of common stock 58.5% 60.0% 58.1% 60.0%
Dividend yield 0.0% 0.0% 0.0% 0.0%
Expected option term 5.6 years 5.7 years 5.7 years 5.6 years

The Black-Scholes option-pricing model incorporates various and highly sensitive assumptions including expected volatility, expected term and interest
rates. The expected volatility is based on the historical volatility of the Company’s common stock over the most recent period commensurate with the
estimated expected term of the Company’s stock options. The expected option term is estimated based on historical experience as well as the status of the
employee. For example, directors and officers have a longer expected option term than all other employees. The risk-free rate for periods within the
contractual life of the option is based upon observed interest rates appropriate for the expected term of the Company’s employee stock options. The Company
has never declared or paid dividends and has no plans to do so in the foreseeable future. For the six months ended June 30, 2017 and 2016, share-based
compensation expense related to stock options was $12.2 million and $8.9 million, respectively.

Restricted Stock Units

During the six months ended June 30, 2017 and 2016, the Company granted approximately 0.5 million and 0.3 million RSUs, respectively, that
generally vest annually over a four-year period. Additionally, during the six months ended June 30, 2016, the Company granted approximately 0.2 million
PRSUs. These PRSUs vest based on the achievement of pre-defined Company-specific performance criteria and expire four years from the grant date.
Expense recognition for PRSUs commences when attainment of the performance based criteria is determined to be probable. The fair value of RSUs and
PRSUs is estimated based on the closing sale price of the Company’s common stock on the date of grant. For the six months ended June 30, 2017 and 2016,
share-based compensation expense related to RSUs and PRSUs was $6.7 million and $5.3 million, respectively.

9. STOCKHOLDERS’ EQUITY
Equity Financing

In February 2017, the Company filed an automatic shelf registration statement which immediately became effective by rule of the SEC. For so long as
the Company continues to satisfy the requirements to be deemed a well-known seasoned issuer, this shelf registration statement allows the Company to issue
an unlimited number of securities from time to time. As of June 30, 2017, the Company had not sold any securities under this shelf registration statement.

The specific terms of future offerings, if any, under the shelf registration statement would be established at the time of such offerings.

10. REAL ESTATE

In December 2007, the Company closed the sale of its facility and associated real property for a purchase price of $109 million. Concurrent with the
sale, the Company retired the entire $47.7 million in mortgage debt previously outstanding with respect to the facility and associated real property, and
received cash of $61.0 million net of transaction costs and debt retirement.

Upon the closing of the sale of the facility and associated real property, the Company entered into a lease agreement (Lease) whereby it leased back for
an initial term of 12 years its corporate headquarters comprised of two buildings located at 12790 El Camino Real (Front Building) and 12780 El Camino
Real (Rear Building) in San Diego, California. The Company also entered into a series of lease amendments (Amendments), beginning in late 2008 through
2011, through which it was able to vacate the Front Building, but continue to occupy the Rear Building. The ultimate result of this real estate sale was a net
gain of $39.1 million which was deferred in accordance with authoritative guidance. The Company recognized $0.9 million of the deferred gain during each
of the three month periods ending June 30, 2017 and 2016, respectively. The Company recognized $1.8 million and $1.7 million of the deferred gain during
the six month periods ending June 30, 2017 and 2016, respectively, and will recognize the remaining $9.1 million of the deferred gain on a straight-line basis
over the amended Lease term which will expire at the end of 2029.

During the second quarter of 2017, the Company entered into an amendment to extend the current term of the Lease through December 31, 2029 (Term
Amendment). Under the Term Amendment, the Company reduced its base rental rate by approximately 8% and will continue to pay base annual rent (subject
to an annual fixed percentage increase), plus a 3.5% annual management fee, property taxes and other normal and necessary expenses associated with the
Lease such as utilities, repairs and maintenance. Certain
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incentives were included in the Term Amendment, including approximately $13.1 million in various tenant improvement allowances, three months of rent
abatement, and a reduction in the required security deposit amount from $4.7 million to $3.0 million. In lieu of a cash security deposit, Wells Fargo Bank,
N.A. issued on the Company’s behalf a letter of credit in the amount of $3.0 million, which is secured by a deposit of equal amount with the same bank. The
Company also has the right to extend the Lease for two consecutive ten-year terms as well as a right of first offer for future rental of adjacent office space
owned by the landlord.

As of June 30, 2017, the Company had one sublease agreement for approximately 16,000 square feet of the Rear Building. This sublease is expected to
result in approximately $0.6 million of rental income in 2017 with this sublease rental income being recorded as an offset to rent expense. The income
generated under this sublease is lower than the Company’s financial obligation under the Lease for the Rear Building, as determined on a per square foot
basis. Consequently, at the inception of a sublease, or in association with an amendment to a sublease, the Company is required to record a cease-use liability
for the net present value of the estimated difference between the expected income to be generated under the sublease and future subleases and the Lease
obligation over the remaining term of the Lease for the space that is occupied by the subtenant. As a result of the recent FDA approval for INGREZZA and
the Term Amendment, the Company has determined that it will reoccupy the space at the conclusion of the sole remaining sublease in March 2018.
Additionally, during the first quarter of 2016, the Company terminated another previously existing sublease and began to reoccupy the related space to allow
for expansion. These two sublease terminations resulted in reversal of cease use expense of approximately $0.5 million and $0.8 million during the second
quarter of 2017 and the first quarter of 2016, respectively.

The following table sets forth changes to the accrued cease-use liability during the three and six months ended June 30, 2017 and 2016 (in thousands):

Three Months Ended Six Months Ended
June 30, June 30,
2017 2016 2017 2016
Beginning balance $ 787 $ 1,043 $ 853 $1,983
Change in estimate (544) — (544) (830)
Payments (62) (71) (128) (181)
Ending balance $ 181 $ 972 $ 181 $ 972

11. CONVERTIBLE SENIOR NOTES

On May 2, 2017, the Company completed a private placement of $517.5 million in aggregate principal amount of 2.25% convertible senior notes due
2024 (2024 Notes) and entered into an indenture agreement (2024 Indenture) with respect to the 2024 Notes. The 2024 Notes accrue interest at a fixed rate
of 2.25% per year, payable semiannually in arrears on May 15 and November 15 of each year, beginning on November 15, 2017. The 2024 Notes mature on
May 15, 2024. The net proceeds from the issuance of the 2024 Notes were approximately $502.8 million, after deducting
commissions and the offering expenses payable by the Company.

Holders of the 2024 Notes may convert the 2024 Notes at any time prior to the close of business on the business day immediately preceding May 15,
2024, only under the following circumstances:

(i) during any calendar quarter commencing after the calendar quarter ending on September 30, 2017 (and only during such calendar quarter), if
the last reported sale price of the Company’s common stock for at least 20 trading days (whether or not consecutive) during a period of 30 consecutive
trading days ending on the last trading day of the immediately preceding calendar quarter is greater than 130% of the conversion price on each
applicable trading day;

(ii) during the five business-day period immediately after any five consecutive trading-day period (the ‘“measurement period””) in which the
trading price (as defined in the 2024 Indenture) per $1,000 principal amount of the 2024 Notes for each trading day of the measurement period was less
than 98% of the product of the last reported sale price of the Company’s common stock and the conversion rate on each such trading day;

(iii) upon the occurrence of specified corporate events, including a merger or a sale of all or substantially all of the Company’s assets; or

(iv) if the Company calls the 2024 Notes for redemption, until the close of business on the business day immediately preceding the redemption
date.
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On or after January 15, 2024, until the close of business on the scheduled trading day immediately preceding May 15, 2024, holders may convert their
2024 Notes at any time.

Upon conversion, holders will receive the principal amount of their 2024 Notes and any excess conversion value, calculated based on the per share
volume-weighted average price for each of the 30 consecutive trading days during the observation period (as more fully described in the 2024 Indenture). For
both the principal and excess conversion value, holders may receive cash, shares of the Company’s common stock or a combination of cash and shares of the
Company’s common stock, at the Company’s option.

It is the Company’s intent and policy to settle conversions through combination settlement, which essentially involves repayment of an amount of cash
equal to the “principal portion” and delivery of the “share amount” in excess of the principal portion in shares of common stock or cash. In general, for each
$1,000 in principal, the “principal portion” of cash upon settlement is defined as the lesser of $1,000, and the conversion value during the 25-day observation
period as described in the indenture for the notes. The conversion value is the sum of the daily conversion value which is the product of the effective
conversion rate divided by 25 days and the daily volume weighted average price (VWAP) of the Company’s common stock. The “share amount” is the
cumulative “daily share amount” during the observation period, which is calculated by dividing the daily VWARP into the difference between the daily
conversion value (i.e., conversion rate x daily VWAP) and $1,000.

The initial conversion rate for the 2024 Notes is 13.1711 shares of common stock per $1,000 principal amount, which is equivalent to an initial
conversion price of approximately $75.92 per share of the Company’s common stock. The conversion rate will be subject to adjustment in some events but
will not be adjusted for any accrued and unpaid interest. The initial conversion price of the 2024 Notes represents a premium of approximately 42.5% to the
closing sale price of $53.28 per share of the Company’s common stock on the NASDAQ Global Select Market on April 26, 2017, the date that the Company
priced the private offering of the 2024 Notes.

In the event of conversion, holders would forgo all future interest payments, any unpaid accrued interest and the possibility of further stock price
appreciation. Upon the receipt of conversion requests, the settlement of the 2024 Notes will be paid pursuant to the terms of the 2024 Indenture. In the event
that all of the 2024 Notes are converted, the Company would be required to repay the $517.5 million in principal value and any conversion premium in any
combination of cash and shares of its common stock (at the Company’s option).

Prior to May 15, 2021, the Company may not redeem the 2024 Notes. On or after May 15, 2021, the Company may redeem for cash all or part of the
2024 Notes if the last reported sale price (as defined in the 2024 Indenture) of the Company’s common stock has been at least 130% of the conversion price
then in effect for at least 20 trading days (whether or not consecutive) during any 30 consecutive trading-day period ending on, and including, the trading day
immediately before the date which the Company provides notice of redemption. The redemption price will equal the sum of (i) 100% of the principal amount
of the 2024 Notes being redeemed, plus (ii) accrued and unpaid interest, including additional interest, if any, to, but excluding, the redemption date. No
sinking fund is provided for the 2024 Notes.

If the Company undergoes a fundamental change, as defined in the 2024 Indenture, subject to certain conditions, holders of the 2024 Notes may require
the Company to repurchase for cash all or part of their 2024 Notes at a repurchase price equal to 100% of the principal amount of the 2024 Notes to be
repurchased, plus accrued and unpaid interest to, but excluding, the fundamental change repurchase date. In addition, if a “make-whole fundamental change”
(as defined in the 2024 Indenture) occurs prior to January 15, 2024, the Company will, in certain circumstances, increase the conversion rate for a holder who
elects to convert its notes in connection with the make-whole fundamental change.

The 2024 Notes are the Company’s general unsecured obligations that rank senior in right of payment to all of its indebtedness that is expressly
subordinated in right of payment to the 2024 Notes, and equal in right of payment to the Company’s unsecured indebtedness.

The fair value of the 2024 Notes is estimated utilizing market quotations from an over-the-counter trading market. As of June 30, 2017, the fair value
approximated the face principal amount of the 2024 Notes.

While the 2024 Notes are currently classified on the Company’s consolidated balance sheet at June 30, 2017 as long-term, the future convertibility and
resulting balance sheet classification of this liability will be monitored at each quarterly reporting date and will be analyzed dependent upon market prices of
the Company’s common stock during the prescribed measurement periods. In the event that the holders of the 2024 Notes have the election to convert the
2024 Notes at any time during the prescribed measurement period, the 2024 Notes would then be considered a current obligation and classified as such.
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Under current accounting guidance, an entity must separately account for the liability and equity components of convertible debt instruments (such as
the 2024 Notes) that may be settled entirely or partially in cash upon conversion in a manner that reflects the issuer’s economic interest cost. The liability
component of the instrument is valued in a manner that reflects the market interest rate for a similar nonconvertible instrument at the date of issuance. The
initial carrying value of the liability component of $368.3 million was calculated using a 7.5% assumed borrowing rate. The equity component of
$149.2 million, representing the conversion option, was determined by deducting the fair value of the liability component from the par value of the 2024
Notes and is recorded in additional paid-in capital on the consolidated balance sheet at the issuance date. That equity component is treated as a discount on the
liability component of the 2024 Notes, which is amortized over the seven year term of the 2024 Notes using the effective interest rate method. The equity
component is not re-measured as long as it continues to meet the conditions for equity classification.

The Company allocated the total transaction costs of approximately $14.7 million related to the issuance of the 2024 Notes to the liability and equity
components of the 2024 Notes based on their relative values. Transaction costs attributable to the liability component are amortized to interest expense over
the seven-year term of the 2024 Notes, and transaction costs attributable to the equity component are netted with the equity component in stockholders’
equity.

The 2024 Notes do not contain any financial or operating covenants or any restrictions on the payment of dividends, the issuance of other indebtedness
or the issuance or repurchase of securities by the Company. The 2024 Indenture contains customary events of default with respect to the 2024 Notes,
including that upon certain events of default, 100% of the principal and accrued and unpaid interest on the 2024 Notes will automatically become due and
payable.

Debt, net of discounts and deferred financing costs at June 30, 2017, consisted of the following:

Principal $ 517,500
Deferred financing costs (10,296)
Debt discount, net (146,523)
Net carrying amount $ 360,681

12. LOSS PER COMMON SHARE

The Company computes basic net loss per share using the weighted average number of common shares outstanding during the period. In computing the
diluted net loss, potentially dilutive securities, composed of incremental common shares issuable upon the exercise of stock options and warrants and the
vesting of RSUs and PRSUs as well as the conversion of the excess conversion value on the 2024 Notes, are excluded from the diluted loss per share
calculation because of their anti-dilutive effect. Since it is the Company’s intent to settle the principal amount of its convertible senior notes in cash, the
potentially dilutive effect of such notes on net income (loss) per share is computed under the treasury stock method.

Basic net income (loss) per share is calculated by dividing the net income (loss) attributable to common shares by the weighted average number of
common shares outstanding during the period. Diluted net income (loss) per common share is calculated by dividing the net income (loss) attributable to
common shares by the weighted average number of common shares outstanding plus dilutive potential common stock outstanding during the period. Potential
common shares outstanding include the shares of common stock issuable upon the exercise of outstanding stock options and the vesting of RSUs, calculated
using the treasury stock method. In addition, since it is the Company’s intent to settle the principal amount of its 2024 Notes in cash, the potentially dilutive
effect of these notes is also calculated under the treasury stock method.

Potential common shares are excluded from the diluted net loss per share computation to the extent they would be antidilutive. Because the Company
reported a net loss for the three and six months ended June 30, 2017 and 2016, no potentially dilutive securities have been included in the computation of
diluted net loss per share for those periods.

For the three and six months ended June 30, 2017, the Company realized a net loss of $60.0 million and $138.3 million, respectively.
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Options to purchase approximately 0.4 million and 0.5 million shares of common stock were outstanding during the three and six months ended June 30,
2017, respectively, with an exercise price greater than the average market price of the underlying common shares.

For the three and six months ended June 30, 2016, the Company realized a net loss of $40.3 million and $59.5 million, respectively. Options to
purchase approximately 0.3 million shares of common stock were outstanding during each of the three and six months ended June 30, 2016, with an exercise
price greater than the average market price of the underlying common shares.

13. RESEARCH AND DEVELOPMENT

R&D expenses consist primarily of salaries, payroll taxes, employee benefits, and share-based compensation charges, for those individuals involved in
ongoing R&D efforts; as well as scientific contractor fees, preclinical and clinical trial costs, R&D facilities costs, laboratory supply costs, and depreciation of
scientific equipment. All such costs are charged to R&D expense as incurred. These expenses result from the Company’s independent R&D efforts as well as
efforts associated with collaborations and in-licensing arrangements. In addition, the Company funds R&D at other companies and research institutions under
agreements, which are generally cancelable. The Company reviews and accrues clinical trial expenses based on work performed, which relies on estimates of
total costs incurred based on patient enrollment, completion of patient studies and other events. The Company follows this method since reasonably
dependable estimates of the costs applicable to various stages of a research agreement or clinical trial can be made. Accrued clinical costs are subject to
revisions as trials progress. Revisions are charged to expense in the period in which the facts that give rise to the revision become known.

14. BIAL AGREEMENT

On February 9, 2017, the Company entered into an exclusive license agreement with BIAL— Portela & CA, S.A. (BIAL) for the development and
commercialization of opicapone for the treatment of human diseases and conditions, including Parkinson’s disease, in the United States and Canada. Under
the terms of the agreement, the Company is responsible for the management and cost of all opicapone development and commercialization activities in the
United States and Canada.

Under the terms of the agreement, the Company paid BIAL an upfront license fee of $30 million, and may also be required to pay up to an additional
$115 million in milestone payments associated with the regulatory approval and net sales of products containing opicapone. The initial upfront license fee
was expensed in the first quarter of 2017 as in-process research and development. Upon commercialization of opicapone, the Company has agreed to
determine certain annual sales forecasts. In the event that the Company fails to meet the minimum sales requirements for a particular year, the Company will
be required to pay BIAL an amount corresponding to the difference between the actual net sales and the minimum sales requirements for such year, and if the
Company fails to meet the minimum sales requirements for any two years, BIAL may terminate the agreement.

The agreement, unless terminated earlier, will continue on a licensed product-by-licensed product and country-by-country basis until a generic product
in respect of such licensed product under the agreement is sold in a country and sales of such generic product are greater than a specified percentage of total
sales of such licensed product in such country. Upon the Company’s written request prior to the estimated expiration of the term in respect of a licensed
product, the parties shall negotiate a good faith continuation of BIAL’s supply of such licensed product after the term. After the term, and if BIAL is not
supplying a certain licensed product, the Company shall pay BIAL a trademark royalty based on the net sales of such licensed product. Either party may
terminate the agreement earlier if the other party materially breaches the agreement and does not cure the breach within a specified notice period, or upon the
other party’s insolvency. BIAL may terminate the agreement if the Company fails to use commercially reasonable efforts or fails to file an NDA for a licensed
product by a specified date or under certain circumstances involving a change of control of the Company. In certain circumstances where BIAL elects to
terminate the agreement in connection with the Company’s change of control, BIAL shall pay the Company a termination fee. The Company may terminate
the agreement at any time for any reason upon six months written notice to BIAL if prior to the first NDA approval in the United States, and upon nine
months written notice to BIAL if such notice is given after the first NDA approval in the United States. If the Company’s termination request occurs prior to
the first NDA approval in the United States, the Company will have to pay BIAL a termination fee except under certain conditions specified in the agreement.

15. COMMITMENTS AND CONTINGENCIES

On December 1, 2015, Icahn School of Medicine at Mount Sinai (Mount Sinai) filed a complaint against the Company in the United States District
Court for the Southern District of New York: Icahn School of Medicine at Mount Sinai v. Neurocrine Biosciences, Inc., Case No. 1:15-cv-09414. In the
complaint, Mount Sinai alleges that the Company, by entering into an exclusive
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worldwide collaboration with AbbVie to develop and commercialize next-generation GnRH antagonists, breached a license agreement with Mount Sinai
dated August 27, 1999 (Mount Sinai License). Mount Sinai is seeking unspecified monetary damages, future sublicensing fees and attorney’s fees. In January
2016, the Company filed a motion to dismiss this complaint in its entirety. In June 2016, the Court denied the motion in part and granted the motion in part,
ruling that while Mount Sinai could continue its lawsuit against the Company, there was no requirement by the Company to obtain Mount Sinai’s consent
prior to licensing the next-generation GnRH antagonists to AbbVie. In July 2016, the Company filed its answer denying Mount Sinai’s allegations, and filed
counterclaims against Mount Sinai. Mount Sinai filed a motion to dismiss the Company’s counterclaims and affirmative defenses, which the Court

granted. The Company believes that it has meritorious defenses to the claims made in the complaint and intends to vigorously defend against such claims, but
is not able to predict the ultimate outcome of this action, or estimate any potential loss.

The Company is not aware of any other proceedings or claims that it believes will have, individually or in the aggregate, a material adverse effect on its
business, financial condition or results of operations.

16. CONCENTRATION RISK

The Company does not currently have any of its own manufacturing facilities, and therefore it depends on an outsourced manufacturing strategy for the
production of INGREZZA for commercial use and for the production of its product candidates for clinical trials. The Company has contracts in place with
one third-party manufacturer that is approved for the commercial production of INGREZZA’s capsules and one third-party manufacturer that is approved for
the production of INGREZZA’s active pharmaceutical ingredient. Although there are potential sources of supply other than the Company’s existing suppliers,
any new supplier would be required to qualify under applicable regulatory requirements.

The Company has entered into distribution agreements with a limited number of SPs and SDs, and all of the Company’s product sales are to these
customers. The Company’s three largest customers represented all of the Company’s product revenue for the quarter ended June 30, 2017 and all of the
Company’s accounts receivable balance at June 30, 2017.
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ITEM 2. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following Management’s Discussion and Analysis of Financial Condition and Results of Operations section contains forward-looking statements,
which involve risks and uncertainties. Our actual results could differ materially from those anticipated in these forward-looking statements as a result of
various factors, including those set forth below in Part II, Item 1A under the caption “Risk Factors.” The interim financial statements and this Management’s
Discussion and Analysis of Financial Condition and Results of Operations should be read in conjunction with the Financial Statements and Notes thereto for
the year ended December 31, 2016 and the related Management’s Discussion and Analysis of Financial Condition and Results of Operations, which are
contained in our Annual Report on Form 10-K for the year ended December 31, 2016 and our Quarterly Report on Form 10-Q for the three months ended
March 31, 2017.

OVERVIEW

We discover and develop innovative and life-changing pharmaceuticals, in diseases with high unmet medical needs, through our novel research and
development (R&D) platform, focused on neurological, psychological and endocrine based diseases and disorders. Utilizing a portfolio approach to drug
discovery, we have multiple small molecule drug candidates at various stages of pharmaceutical development. We develop proprietary pharmaceuticals for
our pipeline, as well as collaborate with other pharmaceutical companies on our discoveries.

On April 11, 2017, the U.S. Food and Drug Administration (FDA) approved INGREZZA® (valbenazine) capsules for the treatment of adults with
tardive dyskinesia (TD). We market INGREZZA for TD in the United States through our specialty sales force focused primarily on physicians who treat TD
patients, including psychiatrists and neurologists. The commercial launch of INGREZZA, with our field-based sales team of approximately 160 personnel,
occurred on May 1, 2017.

Our three lead late-stage clinical programs are elagolix, a gonadotropin-releasing hormone (GnRH) antagonist in Phase III development for
endometriosis and uterine fibroids that is partnered with AbbVie Inc. (AbbVie), opicapone, a highly-selective catechol-O-methyltransferase inhibitor (COMT
inhibitor) that is an adjunct therapy to preparations of levodopa/DOPA decarboxylase inhibitors for adult patients with Parkinson’s disease and was inlicensed
from BIAL — Portela & CA, S.A. (BIAL) and our vesicular monoamine transporter 2 (VMAT?2) inhibitor, INGREZZA, is currently in Phase II development
for Tourette syndrome.

We have funded our operations primarily through private and public offerings of our common stock, debt securities and payments received under
collaboration agreements. While we independently develop many of our product candidates, we have entered into collaborations for several of our programs,
and intend to rely on our product revenues and existing and future collaborators to meet funding requirements. We expect to generate future operating cash
flow losses as product candidates are advanced through the various stages of clinical development and as we proceed with the commercial launch
INGREZZA. As of December 31, 2016, we had an accumulated deficit of approximately $1.1 billion and expect to incur operating cash flow losses for the
foreseeable future, which may be greater than losses in prior years.

We currently have three major collaborations. Two of these collaborations involve outlicensing of our proprietary technology to pharmaceutical
partners. In June 2010, we announced an exclusive worldwide collaboration with AbbVie to develop and commercialize elagolix and all next-generation
GnRH antagonists (collectively, GnRH Compounds) and in March 2015, we entered into a collaboration and license agreement with Mitsubishi Tanabe
Pharma Corporation (Mitsubishi Tanabe) for the development and commercialization of INGREZZA for movement disorders in Japan and other select Asian
markets. These two agreements are discussed below under the heading “Critical Accounting Policies and Estimates.” The third collaboration agreement is one
in which we inlicensed technology from BIAL.

On February 9, 2017, we entered into an exclusive license agreement with BIAL for the development and commercialization of opicapone for the
treatment of human diseases and conditions, including Parkinson’s disease, in the United States and Canada. Under the terms of the agreement, we are
responsible for the management and cost of all opicapone development and commercialization activities in the United States and Canada.

Under the terms of the agreement, we paid BIAL an upfront license fee of $30 million, and we may also be required to pay up to an additional
$115 million in milestone payments associated with the regulatory approval and net sales of products containing opicapone. The initial upfront license fee
was expensed in the first quarter of 2017 as in process research and development. Upon commercialization of opicapone, we have agreed to determine certain
annual sales forecasts. In the event that we fail to meet the minimum sales requirements for a particular year, we will be required to pay BIAL an amount
corresponding to the difference between the actual net sales and the minimum sales requirements for such year, and if we fail to meet the minimum sales
requirements for any two years, BIAL may terminate the agreement.
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The agreement, unless terminated earlier, will continue on a licensed product-by-licensed product and country-by-country basis until a generic product
in respect of such licensed product under the agreement is sold in a country and sales of such generic product are greater than a specified percentage of total
sales of such licensed product in such country. Upon our written request prior to the estimated expiration of the term in respect of a licensed product, the
parties shall negotiate a good faith continuation of BIAL’s supply of such licensed product after the term. After the term, and if BIAL is not supplying a
certain licensed product, we shall pay BIAL a trademark royalty based on the net sales of such licensed product. Either party may terminate the agreement
earlier if the other party materially breaches the agreement and does not cure the breach within a specified notice period, or upon the other party’s insolvency.
BIAL may terminate the agreement if we fail to use commercially reasonable efforts or fail to file a New Drug Application (NDA) for a licensed product by a
specified date or under certain circumstances involving our change of control. In certain circumstances where BIAL elects to terminate the agreement in
connection with our change of control, BIAL shall pay us a termination fee. We may terminate the agreement at any time for any reason upon six months
written notice to BIAL if prior to the first NDA approval in the United States, and upon nine months written notice to BIAL if such notice is given after the
first NDA approval in the United States. If our termination request occurs prior to the first NDA approval in the United States, we will have to pay BIAL a
termination fee except under certain conditions specified in the agreement.

In May 2017, we issued $517.5 million aggregate principal amount of 2.25% Convertible Senior Notes due May 2024 (2024 Notes). Debt issuance
costs of approximately $14.7 million were primarily comprised of initial purchasers’ discounts and commissions, legal, accounting, and other professional
fees, a portion of which was capitalized and are recorded as a reduction to long-term debt and is being amortized as interest expense using the effective
interest method over the seven-year term of the notes. The remaining debt issuance costs were allocated as a component of equity in additional paid-in capital.

The 2024 Notes will be convertible into cash, shares of common stock, or a combination of cash and shares of common stock based on an initial
conversion rate, subject to adjustment, of 13.1711 shares per $1,000 principal amount of the 2024 Notes (which represents an initial conversion price of
approximately $75.92 per share). The 2024 Notes will mature on May 15, 2024, unless earlier converted, redeemed or repurchased. Prior to the close of
business on the business day immediately preceding January 15, 2024, the 2024 Notes will be convertible at the option of the holders only upon satisfaction
of certain circumstances. Thereafter, the 2024 Notes will be convertible at the option of the holders at any time up until the close of business on the scheduled
trading day immediately preceding May 15, 2024. We may not redeem the 2024 Notes prior to May 15, 2021. On or after this date, at our election, we may
redeem all, or any portion, of the 2024 Notes for cash if the last reported sales price of our common stock, for at least 20 trading days (whether or not
consecutive) during the period of 30 consecutive trading days ending on the last trading day immediately preceding the date which we send the related
redemption notice, is more than 130% of the conversion price of the 2024 Notes in effect on each applicable trading day.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our discussion and analysis of our financial condition and results of operations is based upon financial statements that have been prepared in
accordance with accounting principles generally accepted in the United States (GAAP). The preparation of these financial statements requires management to
make estimates and judgments that affect the reported amounts of assets, liabilities and expenses, and related disclosures. On an on-going basis, we evaluate
these estimates, including those related to product revenue, cost of product sales, revenues under collaborative research agreements, clinical trial accruals
(R&D expense), share-based compensation, lease related activities, investments, accounts receivable, inventories and fixed assets. Estimates are based on
historical experience, information received from third parties and on various other assumptions that are believed to be reasonable under the circumstances, the
results of which form the basis for making judgments about the carrying values of assets and liabilities that are not readily apparent from other sources. Actual
results may differ from these estimates under different assumptions or conditions. The items in our financial statements requiring significant estimates and
judgments are as follows:

Product Revenue Recognition. Our net product sales consist of U.S. sales of INGREZZA and are recognized when (i) persuasive evidence of an
arrangement exists, (ii) delivery has occurred and title to the product and associated risk of loss has passed to the customer, (iii) the price is fixed or
determinable, and (iv) collectability is reasonably assured. INGREZZA was approved by the FDA on April 11, 2017 and we commenced shipments of
INGREZZA to select pharmacies (SPs) and a select distributors (SD) in late April 2017. SPs dispense product to a patient based on the fulfillment of a
prescription and SDs sell product to government facilities, long-term care pharmacies or in-patient hospital pharmacies. Our agreements with SPs and the SD
provide for transfer of title to the product at the time the product is delivered to the SP or SD. In addition, except for limited circumstances, the SPs and SD
have no right of product return to us. This limited right of return results in the SP or SD using a just-in-time inventory model and which results in frequent
product deliveries from our central distribution center. Our agreements with our SPs and SD provide data related to prescription fulfillment including the
insurance coverage, copay amounts, deductibles and other data necessary to determine net product sales.
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We record revenue when the product is delivered to our SPs or SD, which is an approach frequently referred to as the “sell-in”
revenue recognition model. We recognize revenue from product sales net of allowances for distribution fees, rebates, chargebacks, and co-payment assistance.

Collaboration Agreement Revenue Recognition. We recognize revenue for the performance of services when each of the following four criteria is met:
(i) persuasive evidence of an arrangement exists; (ii) services are rendered or products are delivered; (iii) the sales price is fixed or determinable; and
(iv) collectability is reasonably assured.

Since 2011, we have followed the Accounting Standards Codification (ASC) for Revenue Recognition — Multiple-Element Arrangements, if applicable,
to determine the recognition of revenue under license and collaboration agreements. The terms of these agreements generally contain multiple elements, or
deliverables, which may include (i) licenses to our intellectual property, (ii) materials and technology, (iii) pharmaceutical supply, (iv) participation on joint
development or joint steering committees, and (v) development services. The payments we receive under these arrangements typically include one or more of
the following: up-front license fees; funding of research and/or development efforts; amounts due upon the achievement of specified milestones;
manufacturing and royalties on future product sales.

The ASC provides guidance relating to the separation of deliverables included in an arrangement into different units of accounting and the allocation of
consideration to the units of accounting. The evaluation of multiple-element arrangements requires management to make judgments about (i) the
identification of deliverables, (ii) whether such deliverables are separable from the other aspects of the contractual relationship, (iii) the estimated selling price
of each deliverable, and (iv) the expected period of performance for each deliverable.

To determine the units of accounting under a multiple-element arrangement, we evaluate certain separation criteria, including whether the deliverables
have stand-alone value, based on the relevant facts and circumstances for each arrangement. The selling prices of deliverables under an arrangement may be
derived using vendor specific objective evidence (VSOE), third-party evidence, or a best estimate of selling price (BESP), if VSOE or third-party evidence is
not available. For most pharmaceutical licensing and collaboration agreements, BESP is utilized. The objective of BESP is to determine the price at which we
would transact a sale if the element within the agreement was sold on a standalone basis. Establishing BESP involves our judgment and considers multiple
factors, including market conditions and company-specific factors, including those factors contemplated in negotiating the agreements, as well as internally
developed models that include assumptions related to market opportunity, discounted cash flows, estimated development costs, probability of success and the
time needed to commercialize a product candidate pursuant to the agreement. In validating the BESP, we consider whether changes in key assumptions used
to determine the BESP will have a significant effect on the allocation of the arrangement consideration between the multiple deliverables. The allocated
consideration for each unit of accounting is recognized over the related obligation period in accordance with the applicable revenue recognition criteria.

If there are deliverables in an arrangement that are not separable from other aspects of the contractual relationship, they are treated as a combined unit
of accounting, with the allocated revenue for the combined unit recognized in a manner consistent with the revenue recognition applicable to the final
deliverable in the combined unit. Payments received prior to satisfying the relevant revenue recognition criteria are recorded as deferred revenue in the
accompanying balance sheets and recognized as revenue when the related revenue recognition criteria are met.

We typically receive up-front payments when licensing our intellectual property, which often occurs in conjunction with a research and development
agreement. We recognize revenue attributed to the license upon delivery, provided that the license has stand-alone value.

Revenues from development milestones are accounted for in accordance with the Revenue Recognition — Milestone Method Topic of the Financial
Accounting Standards Board (FASB) ASC (Milestone Method). Milestones are recognized when earned, as evidenced by written acknowledgment from the
collaborator or other persuasive evidence that the milestone has been achieved, provided that the milestone event is substantive. A milestone event is
considered to be substantive if its achievability was not reasonably assured at the inception of the agreement and our efforts led to the achievement of the
milestone or the milestone was due upon the occurrence of a specific outcome resulting from our performance. We assess whether a milestone is substantive
at the inception of each agreement. For payments payable on achievement of milestones that do not meet all of the conditions to be considered substantive, we
recognize the portion of the payment allocable to delivered items as revenue when the specific milestone is achieved, and the contingency is removed.

Prior to the revised multiple element guidance described above, adopted by us on January 1, 2011, upfront, nonrefundable payments for license fees,
grants, and advance payments for sponsored research revenues received in excess of amounts earned were classified as deferred revenue and recognized as
income over the contract or development period.
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Mitsubishi Tanabe Pharma Corporation. On March 31, 2015, we entered into a collaboration and license agreement with Mitsubishi Tanabe for the
development and commercialization of INGREZZA (valbenazine) for movement disorders in Japan and other select Asian markets. Payments to us under this
agreement include an up-front license fee of $30 million, up to $85 million in development and commercialization event-based payments, payments for the
manufacture of pharmaceutical products, and royalties on product sales in select territories in Asia. Under the terms of the agreement, Mitsubishi Tanabe is
responsible for all third-party development, marketing and commercialization costs in Japan and other select Asian markets with the exception of a single
Huntington’s chorea clinical trial to be performed by us, at an estimated cost of approximately $12 million, should Mitsubishi Tanabe request the clinical trial.
We will be entitled to a percentage of sales of INGREZZA in Japan and other select Asian markets for the longer of ten years or the life of the related patent
rights.

Under our agreement with Mitsubishi Tanabe, the collaboration effort between the parties to advance INGREZZA towards commercialization in Japan
and other select Asian markets is governed by a joint steering committee and joint development committee with representatives from both us and Mitsubishi
Tanabe. There are no performance, cancellation, termination or refund provisions in the agreement that would have a material financial consequence to us. We
do not directly control when event-based payments will be achieved or when royalty payments will begin. Mitsubishi Tanabe may terminate the agreement at
its discretion upon 180 days’ written notice to us. In such event, all INGREZZA product rights for Japan and other select Asian markets would revert to us.

We have identified the following deliverables associated with the Mitsubishi Tanabe agreement: INGREZZA technology license and existing
know-how, development activities to be performed as part of the collaboration, and the manufacture of pharmaceutical products. The respective standalone
value from each of these deliverables has been determined by applying the BESP method and the revenue was allocated based on the relative selling price
method with revenue recognition timing to be determined either by delivery or the provision of services.

As discussed above, the BESP method required the use of significant estimates. We used an income approach to estimate the selling price for the
technology license and an expense approach for estimating development activities and the manufacture of pharmaceutical products. The development
activities and the manufacture of pharmaceutical products are expected to be delivered throughout the duration of the agreement. The technology license and
existing know-how was delivered on the effective date of the agreement.

For the year ended December 31, 2015, we recognized revenue under this agreement of $19.8 million associated with the delivery of a technology
license and existing know-how. In accordance with our continuing performance obligations, $10.2 million of the $30 million up-front payment is being
deferred and recognized in future periods. Under the terms of the agreement, there is no general obligation to return the up-front payment for any
non-contingent deliverable. No revenue was recognized under the Mitsubishi Tanabe agreement for the first half of 2016 or 2017.

We also evaluated the event-based payments under the Milestone Method and concluded only one immaterial event-based payment represents a
substantive milestone. Event-based payments will be recognized when earned.

We are eligible to receive tiered royalty payments based on product sales in Japan and other select Asian markets. Royalties will be recognized as
earned in accordance with the terms of the agreement, when product sales are reported by Mitsubishi Tanabe, the amount can be reasonably estimated, and
collectability is reasonably assured.

AbbVie Inc. In June 2010, we announced an exclusive worldwide collaboration with AbbVie to develop and commercialize elagolix and all next-
generation GnRH antagonists (collectively, GnRH Compounds) for women’s and men’s health. AbbVie made an upfront payment of $75 million and agreed
to make additional development and regulatory event-based payments of up to $480 million and up to an additional $50 million in commercial event-based
payments. We assessed event-based payments under the revised authoritative guidance for research and development milestones and determined that event-
based payments prior to commencement of a Phase III clinical study, as defined in the agreement, meet the definition of a milestone in accordance with
authoritative guidance as (i) they are events that can only be achieved in part on our past performance, (ii) there is substantive uncertainty at the date the
arrangement was entered into that the event will be achieved and (iii) they result in additional payments being due to us. Development and regulatory event-
based payments subsequent to the commencement of a Phase III clinical study, however, currently do not meet these criteria as their achievement is based on
the performance of AbbVie. As of June 30, 2017, $485 million remains outstanding in future event-based payments under the agreement. However, none of
the remaining event-based payments meet the definition of a milestone in accordance with authoritative accounting guidance and will be recognized when
earned.

Under the terms of the agreement, AbbVie is responsible for all third-party development, marketing and commercialization costs. We will be entitled to
a percentage of worldwide sales of GnRH Compounds for the longer of ten years or the life of the related patent rights. AbbVie may terminate the
collaboration at its discretion upon 180 days’ written notice to us. In such event, we would be
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entitled to specified payments for ongoing clinical development and related activities and all GnRH Compound product rights would revert to us. During the
first quarter of 2016, event-based revenue of $15.0 million was recognized related to AbbVie’s initiation of Phase III development of elagolix in uterine
fibroids. No revenue has been recognized during 2017 under this collaboration agreement.

Cost of Product Sales. Cost of product sales primarily consists of third-party manufacturing costs, storage, freight and other costs associated with sales
of INGREZZA. Cost of product sales may also include period costs related to certain inventory manufacturing services, inventory adjustment charges, and
manufacturing variances.

Accounts Receivable. Accounts receivable are recorded net of customer allowances for prompt payment discounts, chargebacks, and any allowance for
doubtful accounts. We estimate the allowance for doubtful accounts based on existing contractual payment terms, actual payment patterns of its customers
and individual customer circumstances. To date, we have determined that an allowance for doubtful accounts is not required.

Inventory. Inventory is stated at the lower of cost or estimated net realizable value. We currently use actual costing methodologies to determine the cost
basis for our inventories. Inventory is valued on a first-in, first-out basis and consists primarily of third-party manufacturing costs. We capitalize inventory
costs associated with our products upon regulatory approval when, based on our judgment, future commercialization is considered probable and the future
economic benefit is expected to be realized; otherwise, such costs are expensed. Prior to FDA approval of INGREZZA, all costs related to its manufacturing
were charged to research and development expense in the period incurred. At June 30, 2017, our physical inventory consisted primarily of active
pharmaceutical product that had been produced prior to FDA approval of INGREZZA with no cost basis as the cost associated with producing this material
was expensed rather than capitalized in accordance with accounting guidance. Additionally, bulk drug production, finished bottling and other activities that
occurred post FDA approval are included in inventory at June 30, 2017. We provide reserves for potential excess, dated or obsolete inventory based on an
analysis of forecasted demand compared to quantities on hand and any firm purchase orders, as well as product shelf life. To date, we have determined that
such reserves are not required

Research and Development Expense. Our R&D expenditures include costs related to preclinical and clinical trials, scientific personnel, equipment,
consultants, sponsored research, inlicensed programs, share-based compensation and allocated facility costs. We do not track fully burdened R&D costs
separately for each of our drug candidates. We review our R&D expenses by focusing on four categories: external development, personnel, facility and
depreciation, and other. External development expenses consist of costs associated with our external preclinical and clinical trials, including pharmaceutical
development and manufacturing. Personnel expenses include salaries and wages, share-based compensation, payroll taxes and benefits for those individuals
involved in ongoing R&D efforts. Other R&D expenses mainly represent laboratory supply expenses, scientific consulting expenses and other expenses.
During the first quarter of 2017, we inlicensed opicapone from BIAL for $30 million, which was expensed as in-process research and development in
accordance with authoritative accounting guidance.

Share-based Compensation. We grant stock options to purchase our common stock to our employees and directors under our 2011 Equity Incentive
Plan, as amended (the 2011 Plan), and grant stock options to certain employees pursuant to Employment Commencement Nonstatutory Stock Option
Agreements. We also grant certain employees stock bonuses and restricted stock units (RSUs) under the 2011 Plan. Additionally, we have outstanding stock
options that were granted under previous option plans from which we no longer make grants. Share-based compensation expense recognized in accordance
with authoritative guidance for the three months ended June 30, 2017 and 2016 was $9.9 million and $7.3 million, respectively. For the six months ended
June 30, 2017 and 2016, we recognized share-based compensation expense of $18.9 million and $14.2 million, respectively.

For purposes of calculating share-based compensation, we estimate the fair value of stock option awards using a Black-Scholes option-pricing model.
The determination of the fair value of share-based compensation awards utilizing the Black-Scholes model is affected by our stock price and a number of
assumptions, including but not limited to expected stock price volatility over the term of the awards and the expected term of stock options. Our stock options
have characteristics significantly different from those of traded options, and changes in the assumptions can materially affect the fair value estimates. The fair
value of RSUs is estimated based on the closing sale price of our common stock on the date of issuance.

Stock option awards and RSUs generally vest over a three to four year period and the corresponding expense is ratably recognized over those same
time periods. For RSUs with performance-based vesting requirements (PRSUs), no expense is recorded until the performance condition is probable of being
achieved.

If factors change and we employ different assumptions, share-based compensation expense may differ significantly from what we have recorded in the
past. If there is a difference between the assumptions used in determining share-based compensation expense and the actual factors which become known
over time, we may change the input factors used in determining share-based compensation expense for future grants. These changes, if any, may materially
impact our future results of operations. In addition, share-based compensation expense related to PRSUs, may increase significantly in any period once the
performance condition becomes probable of achievement. Additionally, forfeitures of share-based grants are recognized in the period of forfeiture and may
result in a significant decrease in share-based compensation expense in any period that forfeitures occur.
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Convertible Debt. We account for convertible debt instruments that may be settled in cash upon conversion by separating the liability and equity
components of the instruments in a manner that reflects our nonconvertible debt borrowing rate. In May 2017, we issued $517.5 million aggregate principal
amount of 2.25% Convertible Senior Notes due 2024 (2024 Notes). We determined the carrying amount of the liability component of the 2024 Notes by using
assumptions that market participants would use in pricing a debt instrument, including market interest rates, credit standing, yield curves and volatilities.
Determining the fair value of the debt component requires the use of accounting estimates and assumptions. These estimates and assumptions are judgmental
in nature and could have a significant impact on the determination of the debt component, and the associated non-cash interest expense.

The difference between the face value of the 2024 Notes and the fair value of the debt component results in us recording the debt at a discount. We are
amortizing this debt discount over the life of the 2024 Notes as additional non-cash interest expense utilizing the effective interest method.

THREE MONTHS ENDED JUNE 30, 2017 AND 2016

Product Sales, net

In April 2017, the FDA approved INGREZZA for the treatment of tardive dyskinesia. INGREZZA became available for prescription in late April 2017.
Net product sales were $6.3 million for the three months ended June 30, 2017 with no similar net product sales during the three months ended June 30, 2016.

Cost of Product Sales

Cost of product sales was $0.1 million for the three months ended June 30, 2017. Product sold during the three months ended June 30, 2017 generally
consisted of drug product that was previously charged to research and development expense prior to FDA approval of INGREZZA. This minimal cost drug
product had a positive impact on our cost of product sales and related product gross margins for the three months ended June 30, 2017. We will continue to
have a lower cost of product sales that excludes the cost of the active pharmaceutical ingredient (API) that was produced prior to FDA approval until we
manufacture API and sell INGREZZA that includes this newly manufactured API. We expect that this will be the case for the near-term and as a result, our
cost of product sales will be less than we anticipate it will be in future periods. No similar cost of product sales was recognized during the three months ended
June 30, 2016.

Other Operating Expenses
Research and Development

The following table presents our total R&D expenses by category during the periods presented:

Three Months Ended
June 30,
2017 2016
(In millions)

External development expense:

VMAT?2 $ 39 $ 84
Corticotropin-Releasing Factor (CRF) 1.0 0.6
Other 1.1 0.2
Total external development expense 6.0 9.2
R&D personnel expense 10.1 8.5
R&D facility and depreciation expense 1.2 1.5
Other R&D expense 4.6 7.7
Total R&D expense $ 219 $ 26.9

R&D expense decreased by $5.0 million; from $26.9 million in the second quarter of 2016 to $21.9 million in the second quarter of 2017. The majority
of the decrease is due to lower other R&D expense and external development costs. During the second quarter of 2016, we were actively preparing the NDA
filing for INGREZZA which concentrated certain consulting and filing expenses (other R&D expenses) into the second quarter of 2016. In addition, external
development spending decreased quarter over quarter due to the wind down of the Phase III clinical program of INGREZZA in tardive dyskinesia during
2016. These R&D expense reductions were offset by an approximately $1.6 million increase in R&D personnel related expense.
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Sales, general and Administrative

Sales, general and administrative expense increased to $41.7 million in the second quarter of 2017 compared to $15.0 million during the same period in
2016. The $26.7 million increase in sales, general and administrative expense is primarily due to the launch of our commercial efforts for INGREZZA in
April 2017. This led to overall higher personnel related costs (increased by $13.4 million), with share-based compensation costs accounting for $2.0 million
of this increase in personnel costs. Additionally, external costs related to market research, commercial launch activities and other professional services were
$9.8 million higher for the second quarter of 2017 when compared to the same period in 2016.

Net Loss

Our net loss for the second quarter of 2017 was $60.0 million, or a net loss of $0.68 per share, compared to a net loss of $40.3 million, or a net loss of
$0.46 per share, during the same period in 2016. The increase in our net loss from 2016 to 2017 was primarily a result of the above mentioned higher
expenses.

SIX MONTHS ENDED JUNE 30, 2017 AND 2016
Product Sales, net

In April 2017, the FDA approved INGREZZA for the treatment of tardive dyskinesia. INGREZZA became available for prescription in late April 2017.
Net product sales were $6.3 million for the six months ended June 30, 2017 with no similar net product sales during the six months ended June 30, 2016.

License Fees and Milestone Revenues

During the first quarter of 2016, AbbVie initiated Phase III development of elagolix in uterine fibroids, which triggered a $15 million milestone event
payment to us. There was no license fee or milestone revenue recognized during the first half of 2017.

Cost of Product Sales

Cost of product sales was $0.1 million for the six months ended June 30, 2017. Product sold during the six months ended June 30, 2017 generally
consisted of drug product that was previously charged to research and development expense prior to FDA approval of INGREZZA. This minimal cost drug
product had a positive impact on our cost of product sales and related product gross margins for the six months ended June 30, 2017. We will continue to have
a lower cost of product sales that excludes the cost of the API that was produced prior to FDA approval until we manufacture API and sell INGREZZA that
includes this newly manufactured API. We expect that this will be the case for the near-term and as a result, our cost of product sales will be less than we
anticipate it will be in future periods. No similar cost of product sales was recognized during the six months ended June 30, 2016.

Other Operating Expenses
Research and Development

The following table presents our total R&D expenses by category during the periods presented:

Six Months Ended
June 30,
2017 2016
(In millions)

External development expense:

VMAT?2 $ 89 $ 18.4
CRF 1.9 0.9
Other 1.7 0.3
Total external development expense 12.5 19.6
R&D personnel expense 20.5 17.4
R&D facility and depreciation expense 2.7 3.0
Other R&D expense 38.1 10.8
Total R&D expense $ 73.8 $ 50.8

26



Table of Contents

R&D expense increased by $23.0 million, from $50.8 million in the first half of 2016 to $73.8 million in the first half of 2017. This increase in R&D
expense was driven by the $30 million paid to BIAL to inlicense opicapone as discussed above. Approximately $3.1 million of the increase in R&D expense
was due to higher R&D personnel related expense, offset by a decrease in VMAT?2 spending due to the wind down of the Phase III clinical program and NDA
preparation activities related to INGREZZA for tardive dyskinesia during 2016.

Sales, General and Administrative

Sales, general and administrative expense increased to $69.7 million in the first half of 2017 compared with $26.9 million during the same period in
2016. The $42.8 million increase in sales, general and administrative expense is primarily due to the launch of our commercial efforts for INGREZZA in
April 2017 and is primarily due to higher personnel related costs (increased by $20.3 million), with share-based compensation costs accounting for
$3.4 million of this increase in personnel costs. Additionally, external costs related to market research, commercial launch activities and other professional
services were $17.1 million higher for the first half of 2017 when compared to the same period in 2016.

Net Loss

Our net loss for the first half of 2017 was $138.3 million, or a net loss of $1.58 per share, compared to a net loss of $59.5 million, or a net loss of $0.69
per share, during the same period in 2016. Operating expenses increased by $65.9 million from the first half of 2016 to the first half of 2017 primarily due to
the inlicensing of opicapone and the commercial launch of INGREZZA into tardive dyskinesia.

LIQUIDITY AND CAPITAL RESOURCES

Net cash used in operating activities during the first six months of 2017 was $125.6 million compared to $43.5 million during the same period in 2016.
The $82.1 million change in cash flows from operating activities is primarily due an increase in net loss of approximately $78.8 million, however
approximately $4.7 million of this increase in expenses consisted of an increase in non-cash share-based compensation expense.

Net cash used in investing activities during the first six months of 2017 was $156.2 million compared to net cash provided by investing activities of
$54.6 million during the same period in 2016. The fluctuation in net cash used in investing activities resulted primarily from the timing differences in
investment purchases, sales and maturities of investments, and the fluctuation of our portfolio mix between cash equivalents and short-term and long-term
investment holdings.

Net cash provided by financing activities during the first six months of 2017 was $508.0 million compared to $1.0 million during the same period in
2016. The increase in cash provided by financing activities was primarily due to net proceeds of approximately $502.8 million from our offering of senior
convertible debt in May 2017. Stock option exercises yielded approximately $5.2 million and $1.0 million in cash proceeds during the first six months of
2017 and 2016, respectively.

At June 30, 2017, our cash, cash equivalents, and investments totaled $730.8 million compared with $350.8 million at December 31, 2016. In addition,
at June 30, 2017 we had $360.7 million in long-term debt on our balance sheet related to our $517.5 million of senior convertible notes due May 2024.

Shelf Registration Statement. In February 2017, we filed an automatic shelf registration statement which immediately became effective by rule of the
SEC. For so long as we continue to satisfy the requirements to be deemed a well-known seasoned issuer, this shelf registration statement allows us to issue an
unlimited number of securities from time to time. As of June 30, 2017, we had not sold any securities under this shelf registration statement.

We believe that our existing capital resources, together with interest income and future payments due under our strategic alliances, will be sufficient to
satisfy our current and projected funding requirements for at least the next 12 months. However, we cannot guarantee that these capital resources and
payments will be sufficient to conduct all of our commercialization plans or R&D programs as planned. The amount and timing of expenditures will vary
depending upon a number of factors, including progress of our commercialization efforts and R&D programs.

We may require additional funding to effectively commercialize INGREZZA, to continue our research and product development programs, to conduct
preclinical studies and clinical trials, for operating expenses, to pursue regulatory approvals for our product candidates, for the costs involved in filing and
prosecuting patent applications and enforcing or defending patent claims, if any, the cost of product in-licensing and any possible acquisitions, and we may
require additional funding to establish manufacturing and marketing capabilities in the future. We may seek to access the public or private equity markets
whenever conditions are favorable.
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For example, we have an effective shelf registration statement on file with the SEC which allows us to issue an unlimited number of shares of our securities
from time to time. In addition, we recently issued $517.5 million of convertible debt and we have previously financed capital purchases and may continue to
pursue opportunities to obtain additional debt financing in the future. We may also seek additional funding through strategic alliances or other financing
mechanisms. We cannot assure you that adequate funding will be available on terms acceptable to us, if at all. Any additional equity financings will be
dilutive to our stockholders and any additional debt may involve operating covenants that may restrict our business. If adequate funds are not available
through these means, we may be required to curtail significantly one or more of our research or development programs or obtain funds through arrangements
with collaborators or others. This may require us to relinquish rights to certain of our technologies, products or product candidates. To the extent that we are
unable to obtain third-party funding for such expenses, we expect that increased expenses will result in increased cash flow losses from operations. We cannot
assure you that we will successfully develop our products under development or that our approved products will generate revenues sufficient to enable us to
earn a profit.

OFF-BALANCE SHEET ARRANGEMENTS

As of June 30, 2017, we did not have any off-balance sheet arrangements.

INTEREST RATE RISK

We are exposed to interest rate risk on our short and long term investments. The primary objective of our investment activities is to preserve principal
while at the same time maximizing yields without significantly increasing risk. To achieve this objective, we invest in highly liquid and high quality
government and other debt securities. To minimize our exposure due to adverse shifts in interest rates, we invest in short-term securities and ensure that the
maximum average maturity of our investments does not exceed 12 months. If a 10% change in interest rates had occurred on June 30, 2017, this change
would not have had a material effect on the fair value of our investment portfolio as of that date. Due to the short holding period of our investments and the
nature of our investments, we have concluded that we do not have a material financial market risk exposure.

NEW ACCOUNTING PRONOUNCEMENTS

In May 2014, the Financial Accounting Standards Board (FASB) amended the existing accounting standards for revenue recognition, which outlines a
comprehensive revenue recognition model and supersedes most current revenue recognition guidance. The new standard requires a company to recognize
revenue upon transfer of goods or services to a customer at an amount that reflects the expected consideration to be received in exchange for those goods or
services. The amended guidance defines a five-step approach for recognizing revenue, which may require us to use more judgment and make more estimates
than under the current guidance. The new standard allows for two methods of adoption: (a) full retrospective adoption, meaning the standard is applied to all
periods presented, or (b) modified retrospective adoption, meaning the cumulative effect of applying the new standard is recognized as an adjustment to the
opening retained earnings balance. The amended guidance as currently issued will be effective for public companies in 2018, however early adoption is
permitted.

We do not anticipate the new standard having a material impact on currently reported net product sales. We are also currently evaluating the impact of
the new standard on historical revenue recorded for our two collaboration agreements. This ongoing evaluation is dependent upon the resolution of certain
questions relating to the application of, and transition to, the new revenue recognition guidance for collaboration agreements which will ultimately determine
the adoption method and the ultimate impact the adoption of this standard will have on our consolidated financial statements. Based on our current assessment
of the effect of the new standard on historical revenue under our collaboration agreements that are related to contingent payments, which are not dependent on
performance by us, we believe revenue could potentially be recognized earlier than historically recorded if information is available to allow us to record the
payments without the risk of a future reversal.

In February 2016, the FASB issued Accounting Standards Update 2016-02 Leases. This update amends the current accounting guidance for lease
transactions. Under the new guidance, a lessee will be required to recognize both assets and liabilities for any leases in excess of twelve months. Additionally,
certain qualitative and quantitative disclosures will also be required in the financial statements. We are required to adopt this new guidance beginning in 2019
and early adoption is permitted. We are in the process of determining the effects the adoption of this update will have on our consolidated financial
statements.

In November 2016, the FASB issued ASU 2016-18, “Statement of Cash Flows (Topic 230): Restricted Cash”, which clarifies the presentation of
restricted cash and restricted cash equivalents in the statements of cash flows. Under the ASU, restricted cash and restricted cash equivalents are included
with cash and cash equivalents when reconciling the beginning-of-period and end-of-period total amounts presented on the statements of cash flows. The
ASU is intended to reduce diversity in practice in the classification and presentation of changes in restricted cash on the statement of cash flows. The ASU
requires that the statement of cash flows explain the change in total cash and equivalents and amounts generally described as restricted cash or restricted cash
equivalents when
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reconciling the beginning-of-period and end-of-period total amounts. The ASU also requires a reconciliation between the total of cash and equivalents and
restricted cash presented on the statement of cash flows and the cash and equivalents balance presented on the balance sheet. The ASU is effective for us on
January 1, 2018, with early adoption permitted. We do not expect the adoption of the ASU will have a material effect on our results of operations, financial
condition or cash flows.

FORWARD-LOOKING STATEMENTS

This Quarterly Report on Form 10-Q contains forward-looking statements that involve a number of risks and uncertainties. Although our forward-
looking statements reflect the good faith judgment of our management, these statements can only be based on facts and factors currently known by us.
Consequently, these forward-looking statements are inherently subject to risks and uncertainties, and actual results and outcomes may differ materially from
results and outcomes discussed in the forward-looking statements.

 « 9« ” «

Forward-looking statements can be identified by the use of forward-looking words such as “believes,” “expects,” “hopes,” “may,” “will,” “plan,”
“intends,” “estimates,” “could,” “should,” “would,” “continue,” “seeks,” “proforma,” or “anticipates,” or other similar words (including their use in the
negative), or by discussions of future matters such as the development or regulatory approval of new products, technology enhancements, possible changes in
legislation and other statements that are not historical. These statements include but are not limited to statements under the captions “Risk Factors,” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” as well as other sections in this report. You should be aware that
the occurrence of any of the events discussed under the heading in Part II titled “Item 1A. Risk Factors” and elsewhere in this report could substantially harm
our business, results of operations and financial condition and that if any of these events occurs, the trading price of our common stock could decline and you
could lose all or a part of the value of your shares of our common stock.

2« » «

The cautionary statements made in this report are intended to be applicable to all related forward-looking statements wherever they may appear in this
report. We urge you not to place undue reliance on these forward-looking statements, which speak only as of the date of this report. Except as required by law,
we assume no obligation to update our forward-looking statements, even if new information becomes available in the future.

ITEM 3. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

A discussion of our exposure to, and management of, market risk appears in Part I, Item 2 of this Quarterly Report on Form 10-Q under the heading
“Interest Rate Risk.”

ITEM 4. CONTROLS AND PROCEDURES

We maintain disclosure controls and procedures that are designed to ensure that information required to be disclosed in our reports required by the
Exchange Act of 1934, as amended, is recorded, processed, summarized and reported within the timelines specified in the SEC’s rules and forms, and that
such information is accumulated and communicated to our management, including our Chief Executive Officer and President, Chief Operating Officer and
interim Chief Financial Officer, as appropriate, to allow timely decisions regarding required disclosure. In designing and evaluating the disclosure controls
and procedures, management recognized that any controls and procedures, no matter how well designed and operated, can only provide reasonable assurance
of achieving the desired control objectives, and in reaching a reasonable level of assurance, management necessarily was required to apply its judgment in
evaluating the cost-benefit relationship of possible controls and procedures.
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As required by SEC Rule 13a-15(b), we carried out an evaluation, under the supervision and with the participation of our management, including our
Chief Executive Officer and Chief Financial Officer, of the effectiveness of the design and operation of our disclosure controls and procedures as of the end of
the quarter covered by this report. Based on the foregoing, our Chief Executive Officer and Chief Financial Officer concluded that our disclosure controls and
procedures were effective at the reasonable assurance level.

Changes in Internal Control Over Financial Reporting

An evaluation was also performed under the supervision and with the participation of our management, including our Chief Executive Officer and
President, Chief Operating Officer and interim Chief Financial Officer, of any changes to our internal control over financial reporting that occurred during our
last fiscal quarter and that have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting. During the
second quarter of 2017, the FDA approved INGREZZA for the treatment of tardive dyskinesia. In conjunction with this approval, we implemented new
processes and internal controls related to gross product sales, net product sales, cost of product sales and inventory. In addition, on May 2, 2017 we issued
$517.5 million of senior convertible debt. Processes and internal controls were implemented related to monitoring this liability as well as compliance with the
indenture and the related interest expense. Our evaluation identified that the implementation of these processes resulted in changes to our internal controls
over financial reporting, which we believe were material. There were no other identified changes in our internal controls over financial reporting (as defined
in Rules 13a-15(f) and 15d-15(f) under the Securities Exchange Act of 1934) that occurred during the quarter ended June 30, 2017, that have materially
affected, or are reasonably likely to materially affect, our internal control over financial reporting.

PART II: OTHER INFORMATION

ITEM 1. LEGAL PROCEEDINGS

The information set forth under Note 15 “Commitments and Contingencies” to our condensed consolidated financial statements included in Part I,
Item 1 of this report is incorporated herein by reference.

ITEM 1A. RISKFACTORS

The following Risk Factors do not reflect any material changes to the Risk Factors set forth in our Annual Report on Form 10-K for the fiscal year
ended December 31, 2016, other than the revisions or additions to the risk factors set forth below with an asterisk (*) next to the title. The following
information sets forth risk factors that could cause our actual results to differ materially from those contained in forward-looking statements we have made in
this Quarterly Report on Form 10-Q and those we may make from time to time. If any of the following risks actually occur, our business, operating results,
prospects or financial condition could be harmed. Additional risks not presently known to us, or that we currently deem immaterial, may also affect our
business operations.

Risks Related to Our Company

* We have limited marketing experience, and have only recently begun establishing our sales force, distribution and reimbursement capabilities, and we
may not be able to successfully commercialize INGREZZA, or any of our product candidates if they are approved in the future.

Our ability to produce revenues ultimately depends on our ability to sell our products and secure adequate third-party reimbursement if and when they
are approved by the FDA. We currently have limited experience in marketing and selling pharmaceutical products. With respect to INGREZZA in particular,
we have only recently hired our sales force to sell INGREZZA, and have only recently begun establishing our distribution and reimbursement capabilities, all
of which will be necessary to successfully commercialize INGREZZA. While we have recently hired personnel and engaged consultants with experience
marketing and selling pharmaceutical products, there can be no guarantee that we will be able to establish or maintain the personnel, systems, arrangements
and capabilities necessary to successfully commercialize INGREZZA or any product candidate approved by the FDA in the future. If we fail to establish or
maintain successful marketing, sales and reimbursement capabilities or fail to enter into successful marketing arrangements with third parties, our product
revenues may suffer.
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* We currently depend on a single source supplier for each of the production of INGREZZA and its active pharmaceutical ingredients. The loss of either
of these suppliers, or delays or problems in the supply of INGREZZA, could materially and adversely affect our ability to successfully commercialize
INGREZZA.

The manufacture of pharmaceutical products requires significant expertise and capital investment, including the development of process controls
required to consistently produce the active pharmaceutical ingredients and the finished product in sufficient quantities while meeting detailed product
specifications on a repeated basis. Manufacturers of pharmaceutical products may encounter difficulties in production, including difficulties with production
costs and yields, process controls, quality control and quality assurance, including testing of stability, impurities and impurity levels and other product
specifications by validated test methods, and compliance with strictly enforced U.S., state and non-U.S. regulations. If our third-party suppliers for
INGREZZA encounter these or any other manufacturing, quality or compliance difficulties, we may be unable to meet commercial demand for INGREZZA,
which could materially and adversely affect our ability to successfully commercialize INGREZZA.

In addition, if our suppliers fail or refuse to supply us with INGREZZA or its active pharmaceutical ingredient for any reason, it would take a
significant amount of time and expense to qualify a new supplier. The FDA and similar international regulatory bodies must approve manufacturers of the
active and inactive pharmaceutical ingredients and certain packaging materials used in pharmaceutical products. The loss of a supplier could require us to
obtain regulatory clearance and to incur validation and other costs associated with the transfer of the active pharmaceutical ingredients or product
manufacturing processes. If there are delays in qualifying new suppliers or facilities or a new supplier is unable to meet FDA or a similar international
regulatory body’s requirements for approval, there could be a shortage of INGREZZA, which could materially and adversely affect our ability to successfully
commercialize INGREZZA.

* We have no manufacturing capabilities. If third-party manufacturers of INGREZZA or any of our product candidates fail to devote sufficient time and
resources to our concerns, or if their performance is substandard, our clinical trials and product introductions may be delayed and our costs may rise.

We have in the past utilized, and intend to continue to utilize, third-party manufacturers to produce the drug compounds we use in our clinical trials and
for the commercialization of our products. We have limited experience in manufacturing products for commercial purposes and do not currently have any
manufacturing facilities. Consequently, we depend on, and will continue to depend on, several contract manufacturers for all production of products for
development and commercial purposes, including INGREZZA. If we are unable to obtain or retain third-party manufacturers, we will not be able to develop
or commercialize our products, including INGREZZA. The manufacture of our products for clinical trials and commercial purposes is subject to specific FDA
regulations, including current Good Manufacturing Practice regulations. Our third-party manufacturers might not comply with FDA regulations relating to
manufacturing our products for clinical trials and commercial purposes or other regulatory requirements now or in the future. Our reliance on contract
manufacturers also exposes us to the following risks:

+  contract manufacturers may encounter difficulties in achieving volume production, quality control and quality assurance, and also may
experience shortages in qualified personnel. As a result, our contract manufacturers might not be able to meet our clinical schedules or adequately
manufacture our products in commercial quantities when required;

»  switching manufacturers may be difficult because the number of potential manufacturers is limited. It may be difficult or impossible for us to find
a replacement manufacturer quickly on acceptable terms, or at all;

*  our contract manufacturers may not perform as agreed or may not remain in the contract manufacturing business for the time required to
successfully produce, store or distribute our products; and

*  drug manufacturers are subject to ongoing periodic unannounced inspection by the FDA, the U.S. Drug Enforcement Administration, and other
agencies to ensure strict compliance with current Good Manufacturing Practices and other government regulations and corresponding foreign
standards. We do not have control over third-party manufacturers’ compliance with these regulations and standards.

Our current dependence upon third parties for the manufacture of our products may reduce our profit margin, if any, on the sale of INGREZZA or our
future products and our ability to develop and deliver products on a timely and competitive basis.

* Our clinical trials may fail to demonstrate the safety and efficacy of our product candidates, which could prevent or significantly delay their regulatory
approval.

Before obtaining regulatory approval for the sale of any of our potential products, we must subject these product candidates to extensive preclinical and
clinical testing to demonstrate their safety and efficacy for humans. Clinical trials are expensive, time-consuming and may take years to complete.
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In connection with the clinical trials of our product candidates, we face the risks that:

» the FDA or similar foreign regulatory authority may not approve an Investigational New Drug (IND) Application or foreign equivalent filings
required to initiate human clinical studies for our drug candidates or the FDA may require additional preclinical or clinical studies as a condition
of the initiation of Phase I clinical studies, progression from Phase I to Phase II, or Phase II to Phase III, or for NDA approval;

»  the product candidate may not prove to be effective or as effective as other competing product candidates;

* we may discover that a product candidate may cause harmful side effects or results of required toxicology studies may not be acceptable to the
FDA;

+ the results may not replicate the results of earlier, smaller trials;

» the FDA or similar foreign regulatory authorities may require use of new or experimental endpoints that may prove insensitive to treatment
effects;

» we or the FDA or similar foreign regulatory authorities may suspend the trials;
+ the results may not be statistically significant;

*  patient recruitment may be slower than expected;

»  patients may drop out of the trials; and

* regulatory requirements may change.

These risks and uncertainties impact all of our clinical programs. Specifically, our VMAT? inhibitor program will be impacted if any of the events
above lead to delayed timelines for the enrollment in, or completion of, clinical trials of INGREZZA for Tourette syndrome. Similarly, with respect to our
gonadotropin-releasing hormone (GnRH) program with AbbVie, any of the clinical, regulatory or operational events described above could delay timelines
for the completion of the Phase III endometriosis program or the Phase III uterine fibroids program, or change our planned clinical and regulatory activities

for the opicapone program in Parkinson’s disease. Additionally, any of these events described above could result in suspension of a program and/or obviate
any filings for necessary regulatory approvals.

In addition, late-stage clinical trials are often conducted with patients having the most advanced stages of disease. During the course of treatment, these
patients can die or suffer other adverse medical effects for reasons that may not be related to the pharmaceutical agent being tested but which can nevertheless
adversely affect clinical trial results. Any failure or substantial delay in completing clinical trials for our product candidates may severely harm our business.

Even if the clinical trials are successfully completed, we cannot guarantee that the FDA or foreign regulatory authorities will interpret the results as we
do, and more trials could be required before we submit our product candidates for approval. To the extent that the results of the trials are not satisfactory to
the FDA or foreign regulatory authorities for support of a marketing application, approval of our product candidates may be significantly delayed, or we may
be required to expend significant additional resources, which may not be available to us, to conduct additional trials in support of potential approval of our
product candidates.

We depend on our current collaborators for the development and commercialization of our product candidates that we out-license and in-license, and
may need to enter into future collaborations to develop and commercialize certain of our product candidates.

Our strategy for fully developing and commercializing elagolix is dependent upon maintaining our current collaboration agreement with AbbVie. This
collaboration agreement provides for significant future payments should certain development, regulatory and commercial milestones be achieved, and
royalties on future sales of elagolix. Under this agreement, AbbVie is responsible for, among other things, conducting clinical trials and obtaining required
regulatory approvals for elagolix; as well as manufacturing and commercialization of elagolix in the event it receives regulatory approval.

Because of our reliance on AbbVie, the development and commercialization of elagolix could be substantially delayed, and our ability to receive future
funding could be substantially impaired, if AbbVie:

+ failed to gain the requisite regulatory approval of elagolix;

+  did not successfully launch and commercialize elagolix;

+ did not conduct its collaborative activities in a timely manner;

+ did not devote sufficient time and resources to our partnered program;
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» terminated its agreement with us;
» developed, either alone or with others, products that may compete with elagolix;
» disputed our respective allocations of rights to any products or technology developed during our collaboration; or

*  merged with a third party that wants to terminate our agreement.

In March 2015, we entered into a collaboration and license agreement with Mitsubishi Tanabe to develop and commercialize INGREZZA in Japan and
other select Asian markets. We will rely on Mitsubishi Tanabe to achieve certain development, regulatory and commercial milestones which, if achieved,
could generate significant future revenue for us. Our collaboration with Mitsubishi Tanabe is subject to risks and uncertainties similar to those described
above. In addition, we may need to enter into other out-licensing collaborations to assist in the development and commercialization of other product
candidates we are developing now or may develop in the future, and any such future collaborations would be subject to similar risks and uncertainties.

In February 2017, we entered into a license agreement with BIAL for the development and commercialization of opicapone for the treatment of human
diseases and conditions, including Parkinson’s disease, in the United States and Canada. Under the terms of the agreement, we are responsible for the
management of all opicapone development and commercialization activities; however, we will depend on BIAL to supply all drug product and investigation
medicinal product for our development and commercialization activities. In addition, pursuant to the license agreement, the parties have established a joint
steering committee with overall coordination and strategic oversight over activities under the agreement and to provide a forum for regular exchange of
information, and BIAL has the right to co-promote licensed products during certain periods of time and to engage in certain marketing-related activities in
cooperation with us. Accordingly, our strategy for developing and commercializing opicapone is dependent upon maintaining our current collaboration with
BIAL. Because of our reliance on BIAL for certain aspects related to the development and commercialization of opicapone, any disagreement with BIAL, or
BIAL’s decision to not devote sufficient time and resources to our collaboration or to not conduct activities in a timely manner, could substantially delay
and/or prohibit our ability to develop and commercialize opicapone.

These issues and possible disagreements with AbbVie, Mitsubishi Tanabe, BIAL or any future corporate collaborators could lead to delays in the
collaborative research, development or commercialization of our product candidates. Furthermore, disagreements with these parties could require or result in
litigation or arbitration, which would be time-consuming and expensive. If any of these issues arise, it may delay the development and commercialization of
drug candidates and, ultimately, our generation of product revenues.

We do not and will not have access to all information regarding the product candidates we licensed to AbbVie.

We do not and will not have access to all information regarding the products being developed and potentially commercialized by AbbVie, including
potentially material information about clinical trial design and execution, safety reports from clinical trials, spontaneous safety reports if a product candidate
is later approved and marketed, regulatory affairs, process development, manufacturing, marketing and other areas known by AbbVie. In addition, we have
confidentiality obligations under our agreement with AbbVie. Thus, our ability to keep our shareholders informed about the status of product candidates under
our collaboration with AbbVie will be limited by the degree to which AbbVie keeps us informed and allows us to disclose such information to the public. If
AbbVie fails to keep us informed about the clinical development and regulatory approval of our collaboration and product candidates licensed to it, we may
make operational and investment decisions that we would not have made had we been fully informed, which may materially and adversely affect our business
and operations.

* We have recently received FDA approval for INGREZZA for tardive dyskinesia and that approval subjects us to ongoing obligations and continued
regulatory review, which may result in significant additional expense and market withdrawal. Additionally, our other product candidates, if approved,
could be subject to labeling and other restrictions and market withdrawal and we may be subject to penalties if we fail to comply with regulatory
requirements or experience unanticipated problems with our products.

We received FDA regulatory approval for INGREZZA in April 2017. This approval and other regulatory approvals for any of our product candidates
may also be subject to limitations on the approved indicated uses for which the product may be marketed or to the conditions of approval, or contain
requirements for potentially costly post-marketing testing, including Phase IV clinical trials, and surveillance to monitor the safety and efficacy of the product
candidate. With respect to FDA’s approval of INGREZZA for TD, we are subject to certain post-marketing requirements and commitments. Failure to comply
with these post-marketing requirements and commitments could result in withdrawal of our marketing approval for INGREZZA. In addition, with respect to
INGREZZA, and any product candidate that the FDA or a comparable foreign regulatory authority approves, the manufacturing processes, labeling,
packaging, distribution, adverse event reporting, storage, advertising, promotion and recordkeeping for the product will be subject to extensive and ongoing
regulatory requirements. These requirements include submissions of safety and other post-marketing
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information and reports, registration, as well as continued compliance with current Good Manufacturing Practices for any clinical trials that we conduct post-
approval. Later discovery of previously unknown problems with a product, including adverse events of unanticipated severity or frequency, or with our third-
party manufacturers or manufacturing processes, or failure to comply with regulatory requirements, may result in, among other things:

+  restrictions on the marketing or manufacturing of the product, withdrawal of the product from the market, or voluntary or mandatory product
recalls;

» fines, warning letters or holds on clinical trials;

» refusal by the FDA to approve pending applications or supplements to approved applications filed by us, or suspension or revocation of product
license approvals;

»  product seizure or detention, or refusal to permit the import or export of products; and

+  product injunctions or the imposition of civil or criminal penalties.

The FDA’s policies may change and additional government regulations may be enacted that could prevent, limit or delay regulatory approval of any of
our product candidates or future indications for currently approved products. If we are slow or unable to adapt to changes in existing requirements or the
adoption of new requirements or policies, or if we are not able to maintain regulatory compliance, we may lose any marketing approval that we may have
obtained, which would adversely affect our business, prospects and ability to achieve or sustain profitability.

Governmental and third-party payors may impose sales and pharmaceutical pricing controls on our products or limit coverage and/or reimbursement for
our products that could limit our product revenues and delay sustained profitability.

Our ability to commercialize any products successfully, including INGREZZA, will depend in part on the extent to which coverage and adequate
reimbursement for these products and related treatments will be available. The continuing efforts of government and third-party payors to contain or reduce
the costs of health care through various means may reduce our potential revenues. These payors’ efforts could decrease the price that we receive for any
products we may develop and sell in the future.

Assuming we obtain coverage for a given product by a third-party payor, the resulting reimbursement payment rates may not be adequate or may
require co-payments that patients find unacceptably high. Patients who are prescribed medications for the treatment of their conditions, and their prescribing
physicians, generally rely on third-party payors to reimburse all or part of the costs associated with their prescription drugs. Patients are unlikely to use our
products unless coverage is provided and reimbursement is adequate to cover all or a significant portion of the cost of our products. Coverage decisions may
depend upon clinical and economic standards that disfavor new drug products when more established or lower cost therapeutic alternatives are already
available or subsequently become available regardless of whether they are approved by the FDA for that particular use.

Government authorities and other third-party payors are developing increasingly sophisticated methods of controlling healthcare costs, such as by
limiting coverage and the amount of reimbursement for particular medications. Further, no uniform policy requirement for coverage and reimbursement for
drug products exists among third-party payors in the United States. Therefore, coverage and reimbursement for drug products can differ significantly from
payor to payor. As a result, the coverage determination process is often a time-consuming and costly process that will require us to provide scientific and
clinical support for the use of our products to each payor separately, with no assurance that coverage and adequate reimbursement will be applied consistently
or obtained in the first instance. In addition, communications from government officials regarding health care costs and pharmaceutical pricing could have a
negative impact on our stock price, even if such communications do not ultimately impact coverage or reimbursement decisions for our products.

There may also be significant delays in obtaining coverage and reimbursement for newly approved drugs, and coverage may be more limited than the
purposes for which the drug is approved by the FDA or comparable foreign regulatory authorities. Moreover, eligibility for coverage and reimbursement does
not imply that a drug will be paid for in all cases or at a rate that covers our costs, including research, development, manufacture, sale and distribution. If
coverage and reimbursement are not available or reimbursement is available only to limited levels, we may not successfully commercialize INGREZZA or
any other product candidate for which we obtain marketing approval. Our inability to promptly obtain coverage and profitable reimbursement rates from both
government-funded and private payors for any approved products that we develop could have a material adverse effect on our operating results, our ability to
raise capital needed to commercialize products and our overall financial condition.
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* If physicians and patients do not accept INGREZZA or any of our other products, we may not generate sufficient revenue.

The commercial success of INGREZZA or any of our other products, if approved for marketing, will depend upon the acceptance of those products as
safe and effective by the medical community and patients.

The market acceptance of INGREZZA or any of our other products could be affected by a number of factors, including:

the timing of receipt of marketing approvals for indications;

the safety and efficacy of the products;

the pricing of our products;

the availability of coverage and adequate reimbursement for the products;

the success of existing products addressing our target markets or the emergence of equivalent or superior products; and

the cost-effectiveness of the products.

In addition, market acceptance depends on the effectiveness of our marketing strategy and distribution support, and, to date, although we have hired
experienced sales and marketing professionals, we have very limited sales and marketing experience. If the medical community and patients do not ultimately
accept our products as being safe, effective, superior and/or cost-effective, we may not generate sufficient revenue.

* Because the development of our product candidates is subject to a substantial degree of technological uncertainty, we may not succeed in developing
any of our product candidates.

All of our product candidates are currently in research or clinical development with the exception of INGREZZA, which has recently been approved by
the FDA for tardive dyskinesia. Only a small number of research and development programs ultimately result in commercially successful drugs. Potential
products that appear to be promising at early stages of development may not reach the market for a number of reasons. These reasons include the possibilities
that the potential products may:

be found ineffective or cause harmful side effects during preclinical studies or clinical trials;
fail to receive necessary regulatory approvals on a timely basis or at all;

be precluded from commercialization by proprietary rights of third parties;

be difficult to manufacture on a large scale; or

be uneconomical to commercialize or fail to achieve market acceptance.

If any of our product candidates encounters any of these potential problems, we may never successfully market that product candidate.

* Our indebtedness and liabilities could limit the cash flow available for our operations, expose us to risks that could adversely affect our business,
financial condition and results of operations.

To date, we have sold $517.5 million aggregate principal amount of 2.25% convertible senior notes due 2024 (2024 Notes). We may also incur
additional indebtedness to meet future financing needs. Our indebtedness could have significant negative consequences for our security holders and our
business, results of operations and financial condition by, among other things:

increasing our vulnerability to adverse economic and industry conditions;
limiting our ability to obtain additional financing;

requiring the dedication of a substantial portion of our cash flow from operations to service our indebtedness, which will reduce the amount of
cash available for other purposes;

limiting our flexibility to plan for, or react to, changes in our business;
diluting the interests of our existing stockholders as a result of issuing shares of our common stock upon conversion of the 2024 Notes; and
placing us at a possible competitive disadvantage with competitors that are less leveraged than us or have better access to capital.
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Our business may not generate sufficient funds, and we may otherwise be unable to maintain sufficient cash reserves, to pay amounts due under the
2024 Notes and any additional indebtedness that we may incur. In addition, our cash needs may increase in the future. In addition, any future indebtedness
that we may incur may contain financial and other restrictive covenants that limit our ability to operate our business, raise capital or make payments under our
other indebtedness. If we fail to comply with these covenants or to make payments under our indebtedness when due, then we would be in default under that
indebtedness, which could, in turn, result in that and our other indebtedness becoming immediately payable in full.

* The conditional conversion feature of the 2024 Notes, if triggered, may adversely affect our financial condition and operating results.

In the event the conditional conversion feature of the 2024 Notes is triggered, holders of 2024 Notes will be entitled to convert their 2024 Notes at any
time during specified periods at their option. If one or more of the holders of the 2024 Notes elects to convert their notes, unless we satisfy our conversion
obligation by delivering only shares of our common stock, we would be required to settle all or a portion of our conversion obligation through the payment of
cash, which could adversely affect our liquidity. Furthermore, even if holders of the 2024 Notes did not elect to convert their notes, we could be required
under applicable accounting rules to reclassify all or a portion of the outstanding principal of the 2024 Notes as a current rather than long-term liability, which
would result in a material reduction of our net working capital.

* We have a history of losses and expect to incur negative operating cash flows for the foreseeable future, and we may never achieve sustained
profitability.

Since our inception, we have incurred significant net losses and negative cash flow from operations. As a result of historical operating losses, we had an
accumulated deficit of approximately $1.1 billion as of December 31, 2016. We do not expect to be profitable, or generate positive cash flows from
operations, for the year ending December 31, 2017.

In April 2017, we received FDA approval of INGREZZA for tardive dyskinesia, however we have not yet obtained regulatory approvals for any other
product candidates. Even if we succeed in commercializing INGREZZA or developing and commercializing another of our drugs, we may not be profitable.
We also expect to continue to incur significant operating and capital expenditures as we:

+ commercialize INGREZZA for tardive dyskinesia;

»  seek regulatory approvals for our product candidates;

» develop, formulate, manufacture and commercialize our product candidates;
» in-license or acquire new product development opportunities;

+ implement additional internal systems and infrastructure; and

*  hire additional clinical, scientific, sales and marketing personnel.

We expect to experience negative cash flow in the coming years as we fund our operations, in-licensing or acquisition opportunities, and capital
expenditures. We will need to generate significant revenues to achieve and maintain profitability and positive cash flow on an annual basis. We may not be
able to generate these revenues, and we may never achieve profitability on an annual basis in the future. Our failure to achieve or maintain profitability on an
annual basis could negatively impact the market price of our common stock. Even if we become profitable on an annual basis, we cannot assure you that we
would be able to sustain or increase profitability on an annual basis.

* We have recently increased the size of our organization, and will need to continue to increase the size of our organization. We may encounter
difficulties with managing our growth, which could adversely affect our results of operations.

As of June 30, 2017, we employed approximately 400 employees. Although we have already increased the size of our organization, we may need to
add additional qualified personnel and resources, especially now that we have a commercial sales force. Our current infrastructure may be inadequate to
support our development and commercialization efforts and expected growth. Future growth will impose significant added responsibilities on members of
management, including the need to identify, recruit, maintain and integrate additional employees, and may take time away from running other aspects of our
business, including development and commercialization of our product candidates.

Our future financial performance and our ability to commercialize INGREZZA and any other product candidates that receive regulatory approval will
depend, in part, on our ability to manage any future growth effectively. In particular, as we commercialize
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INGREZZA, we will need to support the training and ongoing activities of our sales force and will likely need to continue to expand the size of our employee
base for managerial, operational, financial and other resources. To that end, we must be able to:

» manage our development efforts effectively;
* integrate additional management, administrative and manufacturing personnel;
»  further develop our marketing and sales organization; and

*  maintain sufficient administrative, accounting and management information systems and controls.

We may not be able to accomplish these tasks or successfully manage our operations and, accordingly, may not achieve our research, development, and
commercialization goals. Our failure to accomplish any of these goals could harm our financial results and prospects.

We license some of our core technologies and drug candidates from third parties. If we default on any of our obligations under those licenses, or violate
the terms of these licenses, we could lose our rights to those technologies and drug candidates or be forced to pay damages.

We are dependent on licenses from third parties for some of our key technologies. These licenses typically subject us to various commercialization,
reporting and other obligations. If we fail to comply with these obligations, we could lose important rights. If we were to default on our obligations under any
of our licenses, we could lose some or all of our rights to develop, market and sell products covered by these licenses. For example, BIAL may terminate our
license agreement, pursuant to which we have rights to develop and commercialize opicapone, if we fail to use commercially reasonable efforts, fail to file an
NDA for a licensed product by a specified date, or otherwise breach the license agreement. In addition, if we were to violate any of the terms of our licenses,
we could become subject to damages. For example, on December 1, 2015, The Mount Sinai School of Medicine of the City University of New York (Mount
Sinai) filed a complaint against us, seeking unspecified monetary damages, future sublicensing fees and attorney’s fees, alleging that we violated the terms of
our license with Mount Sinai by inappropriately sublicensing Mount Sinai technology to AbbVie. While we believe that we have meritorious defenses to the
claims made in the complaint and intend to vigorously defend ourselves against such claims, we are not able to predict the ultimate outcome of this action.
Likewise, if we were to lose our rights under a license to use proprietary research tools, it could adversely affect our existing collaborations or adversely
affect our ability to form new collaborations. We also face the risk that our licensors could, for a number of reasons, lose patent protection or lose their rights
to the technologies we have licensed, thereby impairing or extinguishing our rights under our licenses with them.

The independent clinical investigators and contract research organizations that we rely upon to conduct our clinical trials may not be diligent, careful or
timely, and may make mistakes, in the conduct of our trials.

We depend on independent clinical investigators and contract research organizations (CROs) to conduct our clinical trials under their agreements with
us. The investigators are not our employees, and we cannot control the amount or timing of resources that they devote to our programs. If our independent
investigators fail to devote sufficient time and resources to our drug development programs, or if their performance is substandard, or not in compliance with
Good Clinical Practices, it may delay or prevent the approval of our FDA applications and our introduction of new drugs. The CROs we contract with for
execution of our clinical trials play a significant role in the conduct of the trials and the subsequent collection and analysis of data. Failure of the CROs to
meet their obligations could adversely affect clinical development of our products. Moreover, these independent investigators and CROs may also have
relationships with other commercial entities, some of which may compete with us. If independent investigators and CROs assist our competitors at our
expense, it could harm our competitive position.

We may be subject to claims that we or our employees have wrongfully used or disclosed alleged trade secrets of their former employers.

As is commonplace in the biotechnology industry, we employ individuals who were previously employed at other biotechnology or pharmaceutical
companies, including our competitors or potential competitors. Although no claims against us are currently pending, we may be subject to claims that these
employees or we have inadvertently or otherwise used or disclosed trade secrets or other proprietary information of their former employers. Litigation may be
necessary to defend against these claims. Even if we are successful in defending against these claims, litigation could result in substantial costs and be a
distraction to management.
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* If we are unable to retain and recruit qualified scientists or if any of our key senior executives discontinues his or her employment with us, it may
delay our development efforts or impact our commercialization of INGREZZA or any product candidate approved by the FDA.

We are highly dependent on the principal members of our management and scientific staff. The loss of any of these people could impede the
achievement of our objectives, including the successful commercialization of INGREZZA or any product candidate approved by the FDA. Furthermore,
recruiting and retaining qualified scientific personnel to perform research and development work in the future, along with personnel with experience
marketing and selling pharmaceutical products, is critical to our success. We may be unable to attract and retain personnel on acceptable terms given the
competition among biotechnology, pharmaceutical and health care companies, universities and non-profit research institutions for experienced scientists and
individuals with experience marketing and selling pharmaceutical products. In addition, we rely on a significant number of consultants to assist us in
formulating our research and development strategy and our commercialization strategy. Our consultants may have commitments to, or advisory or consulting
agreements with, other entities that may limit their availability to us.

* If the market opportunities for our products and product candidates are smaller than we believe they are, our revenues may be adversely affected and
our business may suffer.

Certain of the diseases that INGREZZA and our product candidates are being developed to address are in underserved and underdiagnosed populations.
Our projections of both the number of people who have these diseases, as well as the subset of people with these diseases who will seek treatment utilizing
our products or product candidates, may not be accurate. If our estimates of the prevalence or number of patients potentially on therapy prove to be
inaccurate, the market opportunities for INGREZZA and our product candidates may be smaller than we believe they are, our prospects for generating
expected revenue may be adversely affected and our business may suffer.

* We could face liability if a regulatory authority determines that we are promoting INGREZZA, or any of our product candidates that receives
regulatory approval, for “off-label” uses.

A company may not promote “off-label” uses for its drug products. An off-label use is the use of a product for an indication that is not described in the
product’s FDA-approved label in the United States or for uses in other jurisdictions that differ from those approved by the applicable regulatory agencies.
Physicians, on the other hand, may prescribe products for off-label uses. Although the FDA and other regulatory agencies do not regulate a physician’s choice
of drug treatment made in the physician’s independent medical judgment, they do restrict promotional communications from companies or their sales force
with respect to off-label uses of products for which marketing clearance has not been issued. A company that is found to have promoted off-label use of its
product may be subject to significant liability, including civil and criminal sanctions. We intend to comply with the requirements and restrictions of the FDA
and other regulatory agencies with respect to our promotion of our products, including INGREZZA, but we cannot be sure that the FDA or other regulatory
agencies will agree that we have not violated their restrictions. As a result, we may be subject to criminal and civil liability. In addition, our management’s
attention could be diverted to handle any such alleged violations. A significant number of companies have been the target of inquiries and investigations by
various U.S. federal and state regulatory, investigative, prosecutorial and administrative entities in connection with the promotion of products for unapproved
uses and other sales practices, including the Department of Justice and various U.S. Attorneys’ Offices, the Office of Inspector General of the Department of
Health and Human Services, the FDA, the Federal Trade Commission and various state Attorneys General offices. These investigations have alleged
violations of various U.S. federal and state laws and regulations, including claims asserting antitrust violations, violations of the federal False Claims Act, the
Prescription Drug Marketing Act, anti-kickback laws, and other alleged violations in connection with the promotion of products for unapproved uses, pricing
and Medicare and/or Medicaid reimbursement. If the FDA or any other governmental agency initiates an enforcement action against us or if we are the
subject of a qui tam suit and it is determined that we violated prohibitions relating to the promotion of products for unapproved uses, we could be subject to
substantial civil or criminal fines or damage awards and other sanctions such as consent decrees and corporate integrity agreements pursuant to which our
activities would be subject to ongoing scrutiny and monitoring to ensure compliance with applicable laws and regulations. Any such fines, awards or other
sanctions would have an adverse effect on our revenue, business, financial prospects, and reputation.

* Because our operating results may vary significantly in future periods, our stock price may decline.

Our quarterly revenues, expenses and operating results have fluctuated in the past and are likely to fluctuate significantly in the future. Our financial
results are unpredictable and may fluctuate, for among other reasons, due to commercial sales of INGREZZA, the impact of Medicare Part D coverage; our
achievement of product development objectives and milestones, clinical trial enrollment and expenses, research and development expenses and the timing and
nature of contract manufacturing and contract research payments. In addition, we recently received regulatory approval from the FDA for INGREZZA in
tardive dyskinesia and our revenues will be dependent on our ability to sell INGREZZA and to secure adequate third-party reimbursement. A high portion of
our costs are predetermined on an annual basis, due in part to our significant research and development costs. Thus, small declines in revenue could
disproportionately affect financial results in a quarter. Because of these factors, our financial results in one or more future quarters may fail to meet the
expectations of securities analysts or investors, which could cause our stock price to decline.
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* The price of our common stock is volatile.

The market prices for securities of biotechnology and pharmaceutical companies historically have been highly volatile, and the market for these
securities has from time to time experienced significant price and volume fluctuations that are unrelated to the operating performance of particular companies.
Furthermore, the price of our common stock may be dependent upon the valuations and recommendations of the analysts who cover our business. If our
results do not meet these analysts’ forecasts, the expectations of our investors or the financial guidance we provide to investors in any period, which is based
on assumptions that may be incorrect or that may change from quarter to quarter, the market price of our common stock could decline. Over the course of the
last 12 months, the price of our common stock has ranged from approximately $37.00 per share to approximately $55.00 per share. The market price of our
common stock may fluctuate in response to many factors, including:

* sales of INGREZZA;

+  the status and cost of our post-marketing commitments for INGREZZA;

+  the results of our clinical trials;

* developments concerning new and existing collaboration agreements;

» announcements of technological innovations or new therapeutic products by us or others;
+  general economic and market conditions, including economic and market conditions affecting the biotechnology industry;
* developments in patent or other proprietary rights;

* developments related to the FDA;

+  future sales of our common stock by us or our stockholders;

* comments by securities analysts;

*  additions or departures of key personnel;

+  fluctuations in our operating results;

* developments related to on-going litigation;

* government regulation;

*  health care reimbursement;

+ failure of any of our product candidates, if approved, to achieve commercial success; and
*  public concern as to the safety of our drugs.

* If we cannot raise additional funding, we may be unable to complete development of our product candidates or establish commercial and
manufacturing capabilities in the future.

We may require additional funding to commercialize INGREZZA for tardive dyskinesia, to continue our research and product development programs,
to conduct preclinical studies and clinical trials, for operating expenses and to pursue regulatory approvals for additional product candidates and indications,
for the costs involved in filing and prosecuting patent applications and enforcing or defending patent claims, if any, product in-licensing and any possible
acquisitions, establish manufacturing capabilities in the future and we may require additional funding to expand commercial and marketing efforts for other
product candidates or indications. We believe that our existing capital resources, together with investment income, and future payments due under our
strategic alliances, will be sufficient to satisfy our current and projected funding requirements for at least the next 12 months. However, these resources might
be insufficient to conduct research and development programs, fully commercialize products and operate the company to the full extent currently planned. If
we cannot obtain adequate funds, we may be required to curtail significantly our commercial plans or one or more of our research and development programs
or obtain funds through additional arrangements with corporate collaborators or others that may require us to relinquish rights to some of our technologies or
product candidates.

Our future capital requirements will depend on many factors, including:
*  the commercial success of INGREZZA,
*  debt service obligations on the 2024 Notes;
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»  continued scientific progress in our research and development programs;

+  the magnitude and complexity of our research and development programs;
»  progress with preclinical testing and clinical trials;

» the time and costs involved in obtaining regulatory approvals;

» the costs involved in filing and pursuing patent applications, enforcing patent claims, or engaging in interference proceedings or other patent
litigation;

» competing technological and market developments;

» the establishment of additional strategic alliances;

*  developments related to on-going litigation;

»  the cost of commercialization activities and arrangements, including manufacturing of our product candidates; and

+ the cost of product in-licensing and any possible acquisitions.

We intend to seek additional funding through strategic alliances, and may seek additional funding through public or private sales of our securities,
including equity securities. For example, for so long as we continue to satisfy the requirements to be deemed a well-known seasoned issuer, we can utilize a
shelf registration statement currently on file with the Securities and Exchange Commission (SEC), to allow us to issue an unlimited number of securities from
time to time. In addition, we recently issued $517.5 million of convertible debt and we have previously financed capital purchases and may continue to pursue
opportunities to obtain additional debt financing in the future. Additional equity or debt financing might not be available on reasonable terms, if at all. Any
additional equity financings will be dilutive to our stockholders and any additional debt financings may involve operating covenants that restrict our business.

* Compliance with changing regulation of corporate governance and public disclosure may result in additional expenses.

Changing laws, regulations and standards relating to corporate governance and public disclosure, including the Sarbanes-Oxley Act of 2002, the Dodd-
Frank Wall Street Reform and Consumer Protection Act, new SEC regulations and NASDAQ rules, are creating uncertainty for companies such as ours.
These laws, regulations and standards are subject to varying interpretations in some cases due to their lack of specificity, and as a result, their application in
practice may evolve over time as new guidance is provided by regulatory and governing bodies, which could result in continuing uncertainty regarding
compliance matters and higher costs necessitated by ongoing revisions to disclosure and governance practices. We are committed to maintaining high
standards of corporate governance and public disclosure. As a result, our efforts to comply with evolving laws, regulations and standards have resulted in, and
are likely to continue to result in, increased sales, general and administrative expenses and management time related to compliance activities. If we fail to
comply with these laws, regulations and standards, our reputation may be harmed and we might be subject to sanctions or investigation by regulatory
authorities, such as the SEC. Any such action could adversely affect our financial results and the market price of our common stock.

Risks Related to Our Industry
Health care reform measures and other recent legislative initiatives could adversely affect our business.

The business and financial condition of pharmaceutical and biotechnology companies are affected by the efforts of governmental and third-party payors
to contain or reduce the costs of health care. In the United States, comprehensive health care reform legislation was enacted by the Federal government and
we expect that there will continue to be a number of federal and state proposals to implement government control over the pricing of prescription
pharmaceuticals. In addition, increasing emphasis on reducing the cost of health care in the United States will continue to put pressure on the rate of adoption
and pricing of prescription pharmaceuticals. Moreover, in some foreign jurisdictions, pricing of prescription pharmaceuticals is already subject to government
control. Additionally, other recent federal and state legislation imposes new obligations on manufacturers of pharmaceutical products, among others, related
to product tracking and tracing. Among the requirements of this new legislation, manufacturers are required to provide certain information regarding the drug
product to individuals and entities to which product ownership is transferred, label drug product with a product identifier, and keep certain records regarding
distribution of the drug product. Further, under this new legislation, manufacturers will have drug product investigation, quarantine, disposition, notification
and purchaser license verification responsibilities related to counterfeit, diverted, stolen, and intentionally adulterated products, as well as products that are
the subject of fraudulent transactions or which are otherwise unfit for distribution such that they would be reasonably likely to result in serious health
consequences or death.

40



Table of Contents

Additionally, in March 2010, the ACA was signed into law, which was intended to broaden access to health insurance, reduce or constrain the growth
of healthcare spending, enhance remedies against fraud and abuse, add transparency requirements for the healthcare and health insurance industries, impose
taxes and fees on the health industry and impose additional health policy reforms. Among the provisions of the ACA of importance to our potential drug
candidates are:

+ an annual, nondeductible fee on any entity that manufactures or imports specified branded prescription drugs and biologic agents, apportioned
among these entities according to their market share in certain government healthcare programs;

* an increase in the statutory minimum rebates a manufacturer must pay under the Medicaid Drug Rebate Program to 23.1% and 13.0% of the
average manufacturer price for branded and generic drugs, respectively;

* anew methodology by which rebates owed by manufacturers under the Medicaid Drug Rebate Program are calculated for drugs that are inhaled,
infused, instilled, implanted or injected;

» extension of a manufacturer’s Medicaid rebate liability to covered drugs dispensed to individuals who are enrolled in Medicaid managed care
organizations;

» expansion of eligibility criteria for Medicaid programs by, among other things, allowing states to offer Medicaid coverage to certain individuals
with income at or below 133% of the federal poverty level, thereby potentially increasing a manufacturer’s Medicaid rebate liability;

* anew Medicare Part D coverage gap discount program, in which manufacturers must agree to offer 50% point-of-sale discounts off negotiated
prices of applicable brand drugs to eligible beneficiaries during their coverage gap period, as a condition for a manufacturer’s outpatient drugs to
be covered under Medicare Part D;

+ expansion of the entities eligible for discounts under the Public Health Service pharmaceutical pricing program; and

* anew Patient-Centered Outcomes Research Institute to oversee, identify priorities in, and conduct comparative clinical effectiveness research,
along with funding for such research.

Some of the provisions of the ACA have yet to be fully implemented, while certain provisions have been subject to judicial and Congressional
challenges, which has resulted in action to repeal or replace certain aspects of the ACA. For example, on January 20, 2017, President Trump signed an
Executive Order directing federal agencies with authorities and responsibilities under the ACA to waive, defer, grant exemptions from, or delay the
implementation of any provision of the ACA that would impose a fiscal or regulatory burden on states, individuals, healthcare providers, health insurers, or
manufacturers of pharmaceuticals or medical devices. More recently, the U.S. House of Representatives passed legislation known as the American Health
Care Act of 2017, and Senate Republicans have released a draft bill known as the Better Care Reconciliation Act of 2017, each of which would repeal certain
aspects of the ACA if ultimately enacted. The prospects for enactment of these legislative initiatives remain uncertain. Further, Congress also could consider
other legislation to replace elements of the ACA.

Other legislative changes have been proposed and adopted since the ACA was enacted. These changes include aggregate reductions to Medicare
payments to providers of up to 2% per fiscal year pursuant to the Budget Control Act of 2011, which began in 2013 and will remain in effect through 2025
unless additional Congressional action is taken. The American Taxpayer Relief Act of 2012, among other things, further reduced Medicare payments to
several providers, including hospitals and cancer treatment centers, increased the statute of limitations period for the government to recover overpayments to
providers from three to five years.

Additional changes that may affect our business include the expansion of new programs such as Medicare payment for performance initiatives for
physicians under the Medicare Access and CHIP Reauthorization Act of 2015, or MACRA, which will be fully implemented in 2019. At this time it is
unclear how the introduction of the Medicare quality payment program will impact overall physician reimbursement. Also, there has been heightened
governmental scrutiny recently over the manner in which drug manufacturers set prices for their marketed products, which have resulted in several
Congressional inquiries and proposed bills designed to, among other things, bring more transparency to product pricing, review the relationship between
pricing and manufacturer patient programs, and reform government program reimbursement methodologies for drug products.

We expect that the ACA, as well as other healthcare reform measures that may be adopted in the future, may result in more rigorous coverage criteria
and lower reimbursement, and in additional downward pressure on the price that we receive for any approved product. Any reduction in reimbursement from
Medicare or other government-funded programs may result in a similar reduction in payments from private payors. The implementation of cost containment
measures or other healthcare reforms may prevent us from being able to generate revenue, attain profitability or commercialize our drugs.

We are currently unable to predict what additional legislation or regulation, if any, relating to the health care industry may be enacted in the future or
what effect recently enacted federal legislation or any such additional legislation or regulation would have on our business. The pendency or approval of such
proposals or reforms could result in a decrease in our stock price or limit our ability to raise capital or to enter into collaboration agreements for the further
development and commercialization of our programs and products.
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* We face intense competition, and if we are unable to compete effectively, the demand for our products may be reduced.

The biotechnology and pharmaceutical industries are subject to rapid and intense technological change. We face, and will continue to face, competition
in the development and marketing of our products and product candidates from academic institutions, government agencies, research institutions and
biotechnology and pharmaceutical companies.

Competition may also arise from, among other things:

*  other drug development technologies;

* methods of preventing or reducing the incidence of disease, including vaccines; and

* new small molecule or other classes of therapeutic agents.
Developments by others may render our product candidates or technologies obsolete or noncompetitive.

We are commercializing and performing research on or developing products for the treatment of several disorders including endometriosis, tardive
dyskinesia, uterine fibroids, Tourette syndrome, essential tremor, classic congenital adrenal hyperplasia, pain, and other neurological and endocrine-related
diseases and disorders, and there are a number of competitors to our products and product candidates. If one or more of our competitors’ products or programs
are successful, the market for our products may be reduced or eliminated.

Compared to us, many of our competitors and potential competitors have substantially greater:

+  capital resources;

+ research and development resources, including personnel and technology;

+ regulatory experience;

»  preclinical study and clinical testing experience;

+ manufacturing, marketing and distribution experience; and

»  production facilities.
If we are unable to protect our intellectual property, our competitors could develop and market products based on our discoveries, which may reduce
demand for our products.

Our success will depend on our ability to, among other things:

+  obtain patent protection for our products;

»  preserve our trade secrets;

»  prevent third parties from infringing upon our proprietary rights; and

»  operate without infringing upon the proprietary rights of others, both in the United States and internationally.

Because of the substantial length of time and expense associated with bringing new products through the development and regulatory approval
processes in order to reach the marketplace, the pharmaceutical industry places considerable importance on obtaining patent and trade secret protection for
new technologies, products and processes. Accordingly, we intend to seek patent protection for our proprietary technology and compounds. However, we face

the risk that we may not obtain any of these patents and that the breadth of claims we obtain, if any, may not provide adequate protection of our proprietary
technology or compounds.

We also rely upon unpatented trade secrets and improvements, unpatented know-how and continuing technological innovation to develop and maintain
our competitive position, which we seek to protect, in part, through confidentiality agreements with our commercial collaborators, employees and consultants.
We also have invention or patent assignment agreements with our employees and some, but not all, of our commercial collaborators and consultants.
However, if our employees, commercial collaborators or consultants breach these agreements, we may not have adequate remedies for any such breach, and
our trade secrets may otherwise become known or independently discovered by our competitors.
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In addition, although we own a number of patents, the issuance of a patent is not conclusive as to its validity or enforceability, and third parties may
challenge the validity or enforceability of our patents. We cannot assure you how much protection, if any, will be given to our patents if we attempt to enforce
them and they are challenged in court or in other proceedings. It is possible that a competitor may successfully challenge our patents or that challenges will
result in limitations of their coverage. Moreover, competitors may infringe our patents or successfully avoid them through design innovation. To prevent
infringement or unauthorized use, we may need to file infringement claims, which are expensive and time-consuming. In addition, in an infringement
proceeding a court may decide that a patent of ours is not valid or is unenforceable, or may refuse to stop the other party from using the technology at issue on
the grounds that our patents do not cover its technology. Interference proceedings declared by the United States Patent and Trademark Office may be
necessary to determine the priority of inventions with respect to our patent applications or those of our licensors. Litigation or interference proceedings may
fail and, even if successful, may result in substantial costs and be a distraction to management. We cannot assure you that we will be able to prevent
misappropriation of our proprietary rights, particularly in countries where the laws may not protect such rights as fully as in the United States.

The technologies we use in our research as well as the drug targets we select may infringe the patents or violate the proprietary rights of third parties.

We cannot assure you that third parties will not assert patent or other intellectual property infringement claims against us or our collaborators with
respect to technologies used in potential products. If a patent infringement suit were brought against us or our collaborators, we or our collaborators could be
forced to stop or delay developing, manufacturing or selling potential products that are claimed to infringe a third party’s intellectual property unless that
party grants us or our collaborators rights to use its intellectual property. In such cases, we could be required to obtain licenses to patents or proprietary rights
of others in order to continue to commercialize our products. However, we may not be able to obtain any licenses required under any patents or proprietary
rights of third parties on acceptable terms, or at all. Even if our collaborators or we were able to obtain rights to the third party’s intellectual property, these
rights may be non-exclusive, thereby giving our competitors access to the same intellectual property. Ultimately, we may be unable to commercialize some of
our potential products or may have to cease some of our business operations as a result of patent infringement claims, which could severely harm our
business.

Our employees, independent contractors, principal investigators, consultants, commercial partners and vendors may engage in misconduct or other
improper activities, including non-compliance with regulatory standards and requirements.

We are exposed to the risk of employee fraud or other misconduct. Misconduct by employees and independent contractors, such as principal
investigators, consultants, commercial partners and vendors, or by employees of our commercial partners could include failures to comply with FDA
regulations, to provide accurate information to the FDA, to comply with manufacturing standards we have established, to comply with federal and state
healthcare fraud and abuse laws, to report financial information or data accurately, to maintain the confidentiality of our trade secrets or the trade secrets of
our commercial partners, or to disclose unauthorized activities to us. In particular, sales, marketing and other business arrangements in the healthcare industry
are subject to extensive laws intended to prevent fraud, kickbacks, self-dealing and other abusive practices. Employee and independent contractor misconduct
could also involve the improper use of individually identifiable information, including, without limitation, information obtained in the course of clinical trials,
which could result in regulatory sanctions and serious harm to our reputation.

Any relationships with healthcare professionals, principal investigators, consultants, customers (actual and potential) and third-party payors in
connection with our current and future business activities are and will continue to be subject, directly or indirectly, to federal and state healthcare laws. If
we are unable to comply, or have not fully complied, with such laws, we could face penalties, contractual damages, reputational harm, diminished profits
and future earnings and curtailment or restructuring of our operations.

Our business operations and activities may be directly, or indirectly, subject to various federal and state healthcare laws, including without limitation,
fraud and abuse laws, false claims laws, data privacy and security laws, as well as transparency laws regarding payments or other items of value provided to
healthcare providers. These laws may restrict or prohibit a wide range of business activities, including, but not limited to, research, manufacturing,
distribution, pricing, discounting, marketing and promotion, sales commission, customer incentive programs and other business arrangements. These laws
may impact, among other things, our current activities with principal investigators and research subjects, as well as current and future sales, marketing, patient
co-payment assistance and education programs.

Such laws include:

» the federal Anti-Kickback Statute which prohibits, among other things, persons and entities from knowingly and willfully soliciting, offering,
receiving or providing remuneration, directly or indirectly, in cash or in kind, to induce or reward, or in return for, either the referral of an
individual for, or the purchase, order or recommendation of, any good or service, for which payment may be made under a federal healthcare
program such as Medicare and Medicaid,;
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» the federal civil and criminal false claims, including the civil False Claims Act, and civil monetary penalties laws, which impose criminal and
civil penalties against individuals or entities for, among other things, knowingly presenting, or causing to be presented, to the federal government,
claims for payment that are false or fraudulent or making a false statement to avoid, decrease or conceal an obligation to pay money to the federal
government;

+  the federal Health Insurance Portability and Accountability Act of 1996 (HIPAA) which imposes criminal and civil liability for, among other
things, executing a scheme to defraud any healthcare benefit program or making false statements relating to healthcare matters;

*  HIPAA, as amended by the Health Information Technology for Economic and Clinical Health Act and its implementing regulations, which also
imposes obligations, including mandatory contractual terms, on certain types of individuals and entities, with respect to safeguarding the privacy,
security and transmission of individually identifiable health information;

» the federal Physician Payments Sunshine Act, which requires certain manufacturers of drugs, devices, biologics and medical supplies for which
payment is available under Medicare, Medicaid or the Children’s Health Insurance Program, with specific exceptions, to report annually to CMS
information related to payments or other transfers of value made to physicians and teaching hospitals, and applicable manufacturers and
applicable group purchasing organizations to report annually to CMS ownership and investment interests held by the physicians and their
immediate family members; and

» analogous state and foreign laws and regulations, such as state anti-kickback and false claims laws, which may apply to sales or marketing
arrangements and claims involving healthcare items or services reimbursed by non-governmental third party payors, including private insurers;
state laws that require pharmaceutical companies to comply with the pharmaceutical industry’s voluntary compliance guidelines and the relevant
compliance guidance promulgated by the federal government; state laws that require drug manufacturers to report information related to
payments and other transfers of value to physicians and other healthcare providers or marketing expenditures; and state and foreign laws
governing the privacy and security of health information in some circumstances, many of which differ from each other in significant ways and
often are not preempted by HIPAA, thus complicating compliance efforts.

Efforts to ensure that our business arrangements will comply with applicable healthcare laws may involve substantial costs. It is possible that
governmental and enforcement authorities will conclude that our business practices may not comply with current or future statutes, regulations or case law
interpreting applicable fraud and abuse or other healthcare laws. If our operations or activities are found to be in violation of any of the laws described above
or any other governmental regulations that apply to us, we may be subject to, without limitation, civil, criminal and administrative penalties, damages,
monetary fines, disgorgement, possible exclusion from participation in Medicare, Medicaid and other federal healthcare programs, additional reporting
requirements and oversight if we become subject to a corporate integrity agreement or similar agreement to resolve allegations of non-compliance with these
laws, contractual damages, reputational harm, diminished profits and future earnings and curtailment or restructuring of our operations, any of which could
adversely affect our ability to operate.

In addition, any sales of our product once commercialized outside the United States will also likely subject us to foreign equivalents of the healthcare
laws mentioned above, among other foreign laws.

* We face potential product liability exposure far in excess of our limited insurance coverage.

The use of any of our potential products in clinical trials, and the sale of any approved products, including INGREZZA, may expose us to liability
claims. These claims might be made directly by consumers, health care providers, pharmaceutical companies or others selling our products. We have obtained
limited product liability insurance coverage for our clinical trials in the amount of $10 million per occurrence and $10 million in the aggregate. However, our
insurance may not reimburse us or may not be sufficient to reimburse us for any expenses or losses we may suffer. Moreover, insurance coverage is becoming
increasingly expensive, and we may not be able to maintain insurance coverage at a reasonable cost or in sufficient amounts to protect us against losses due to
liability. Upon FDA approval of INGREZZA we expanded our insurance coverage to include product liability insurance related to the sale of INGREZZA in
the amount of $20 million per occurrence and $20 million in the aggregate. However, we may be unable to obtain commercially reasonable product liability
insurance for any products approved in the future for marketing. On occasion, juries have awarded large judgments in class action lawsuits based on drugs
that had unanticipated side effects. A successful product liability claim or series of claims brought against us would decrease our cash reserves and could
cause our stock price to fall.

Our activities involve hazardous materials, and we may be liable for any resulting contamination or injuries.
Our research activities involve the controlled use of hazardous materials. We cannot eliminate the risk of accidental contamination or injury from these

materials. If an accident occurs, a court may hold us liable for any resulting damages, which may harm our results of operations and cause us to use a
substantial portion of our cash reserves, which would force us to seek additional financing.
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Cyber security breaches and other disruptions could compromise our information and expose us to liability, which would cause our business and
reputation to suffer.

In the ordinary course of our business, we collect and store confidential and sensitive electronic information on our networks and in our data
centers. This information includes, among other things, our intellectual property and proprietary information, the confidential information of our collaborators
and licensees, and the personally identifiable information of our employees. It is important to our operations and business strategy that this electronic
information remains secure and is perceived to be secure. Despite security measures, however, our information technology and network infrastructure may be
vulnerable to attacks by hackers or breached due to employee error, malfeasance, or other disruptions. Any such cyber attack or breach could compromise our
networks and data centers and the information stored there could be accessed, publicly disclosed, lost, or stolen. Any such access, disclosure, or other loss of
information could result in legal claims or proceedings, liability under laws that protect the privacy of personal information, delays and impediments to our
discovery, development, and commercialization efforts, and damage to our reputation.

ITEM 5: Other Information

Not applicable.
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ITEM 6.

Exhibit
Number

3.1
3.2
3.3
4.1
4.2
4.3
10.1
10.2
10.3

10.4

10.5
10.6
31.1
31.2

32%*

101.INS
101.SCH
101.CAL
101.DEF
101.LAB
101.PRE

EXHIBITS

Description

Certificate of Incorporation(1)

Certificate of Amendment to Certificate of Incorporation(1)

Bylaws, as amended(1)

Form of Common Stock Certificate(2)

Indenture, dated as of May 2, 2017, by and between the Company and U.S. Bank National Association, as Trustee. (3)
Form of Note representing the Company’s 2.25% Convertible Notes due 2024. (3)

First Amendment to Amended and Restated Lease between the Company and Kilroy Realty, L.P., dated June 5, 2017
Letter of Credit dated June 19, 2017, issued by Wells Fargo Bank, N.A. for the benefit of Kilroy Realty, L.P.

Commercial Packaging Agreement dated December 12, 2016, by and between AndersonBrecon Inc., d/b/a PCI of Illinois, and Neurocrine
Biosciences, Inc. (4)

Master Manufacturing Services Agreement dated November 28, 2016, by and between Patheon UK Limited and Neurocrine Biosciences, Inc.
4

Product Agreement dated November 28, 2016, by and between Patheon UK Limited and Neurocrine Biosciences, Inc. (4)

Neurocrine Biosciences, Inc. 2011 Equity Incentive Plan, as amended (5)

Certification of Chief Executive Officer pursuant to Rules 13a-14 and 15d-14 promulgated under the Securities Exchange Act of 1934

Certification of President, Chief Operating Officer, and interim Chief Financial Officer pursuant to Rules 13a-14 and 15d-14 promulgated
under the Securities Exchange Act of 1934

Certifications of Chief Executive Officer and President, Chief Operating Officer and interim Chief Financial Officer pursuant to 18 U.S.C.
Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

XBRL Instance Document.

XBRL Taxonomy Extension Schema Document.

XBRL Taxonomy Extension Calculation Linkbase Document.
XBRL Taxonomy Extension Definition Linkbase Document.
XBRL Taxonomy Extension Label Linkbase Document.

XBRL Taxonomy Extension Presentation Linkbase Document.

(1) Incorporated by reference to Exhibit 3.1 to the Company’s Current Reports on Form 8-K dated October 2, 2015 and September 23, 2016 and Exhibits
3.1, 3.2 and 3.3 to the Company’s Annual Report on Form 10-K filed on February 8, 2013

(2) Incorporated by reference to the Company’s Registration Statement on Form S-1 (Registration No. 333-03172).

(3) Incorporated by reference to Exhibit 4.1 of the Company’s Current Report on Form 8-K dated May 2, 2017

(4) Incorporated by reference to Exhibit 99.2, 99.3 and 99.4 of the Company’s Current Report on Form 8-K dated April 25, 2017

(5) Incorporated by reference to Exhibit 99.1 of the Company’s Current Report on Form 8-K dated May 24, 2017

* These certifications are being furnished solely to accompany this quarterly report pursuant to 18 U.S.C. Section 1350, and are not being filed for
purposes of Section 18 of the Securities Exchange Act of 1934 and are not to be incorporated by reference into any filing of Neurocrine Biosciences,
Inc., whether made before or after the date hereof, regardless of any general incorporation language in such filing.

Except as specifically noted above, the Company’s Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q and Current Reports on Form 8-K
have a Commission File Number of 000-22705.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned thereunto duly authorized.

NEUROCRINE BIOSCIENCES, INC.
(Registrant)

Dated: August 3, 2017 /s/ David-Alexandre C. Gros

David-Alexandre C. Gros
President, Chief Operating Officer and interim
Chief Financial Officer
(Duly authorized officer and Principal Financial Officer)
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Exhibit 10.1
FIRST AMENDMENT TO AMENDED AND RESTATED LEASE

This FIRST AMENDMENT TO AMENDED AND RESTATED LEASE (“First Amendment”) is made and entered into as of June 5, 2017, by and
between KILROY REALTY, L.P, a Delaware limited partnership (“Landlord”), and NEUROCRINE BIOSCIENCES, INC., a Delaware corporation
(“Tenant”).

RECITALS:
A. Landlord (as successor-in-interest to DMH CAMPUS INVESTORS, LLC, a Delaware limited liability company) and Tenant are parties to that
certain Amended and Restated Lease dated November 1, 2011 (the “Lease”), pursuant to which Tenant leases approximately 140,591 rentable square feet of
space (the “Premises”) comprising the entirety of the building (the “Building”) located at 12780 El Camino Real, San Diego, California.

B. The parties desire to amend the Lease on the terms and conditions set forth in this First Amendment.

AGREEMENT:
NOW, THEREFORE, in consideration of the foregoing recitals and the mutual covenants contained herein, and for other good and valuable
consideration, the receipt and sufficiency of which are hereby acknowledged, the parties hereto hereby agree as follows:

1. Terms. All capitalized terms when used herein shall have the same respective meanings as are given such terms in the Lease unless expressly
provided otherwise in this First Amendment.

2. Premises.

2.1 Remeasurement and Maodification of Premises. Notwithstanding any provision to the contrary set forth in the Lease, Landlord and Tenant
acknowledge and agree that (i) due to the expansion of the lobby of the Building (pursuant to Section 1.2 of the Work Letter attached hereto as Exhibit A (the
“Work Letter”)), the size of the Premises shall increase at some time prior to the commencement of the “Extended Term” (as that term is defined in
Section 3.1 below), and (ii) accordingly, effective as of the commencement of such Extended Term (i.e., on January 1, 2020), and thereafter continuing
throughout the Extended Term, the rentable area of the Premises shall be conclusively deemed to be 141,091 rentable square feet of space. The Premises and
the Building shall not be subject to remeasurement or modification during the Extended Term.

2.2 Condition of the Premises. Landlord and Tenant acknowledge that Tenant has been occupying the Premises pursuant to the Lease, and
therefore Tenant continues to
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accept the Premises in its presently existing, “as is” condition. Except as expressly set forth in the Work Letter, Landlord shall not be obligated to provide or
pay for any improvement work or services related to the improvement of the Premises, subject to Landlord’s ongoing repair and maintenance obligations as
and to the extent set forth in the Lease.

2.3 Temporary Premises. Subject to the terms hereof, Landlord shall, in consideration for Tenant’s entering into this First Amendment, grant
Tenant the right to temporarily lease approximately 11,135 rentable square feet of space, commonly known as Suite 200 (the “Temporary Premises) located
in that certain Landlord-owned building located at 12340 El Camino Real (the “Temporary Building”), as set forth more particularly on Exhibit B attached
hereto, to Tenant for the conduct of Tenant’s business for the use permitted by the Lease in accordance with the terms of the Lease only. Tenant hereby
acknowledges that (x) the Temporary Premises are currently occupied (but not currently in use) by another tenant of the Temporary Building pursuant to a
lease term that is scheduled to expire on October 31, 2018, and (y) while Landlord agrees to use commercially reasonable efforts to secure, and believes that it
shall be able to so secure the Temporary Premises for Tenant’s use during the “Temporary Premises Term” (as that term is defined below), if Landlord is
nevertheless unable for any reason to deliver possession of the Temporary Premises to Tenant on any specific date, then Landlord shall not be subject to any
liability for its failure to do so, and such failure shall not affect the validity of the Lease or the obligations of Tenant hereunder; provided, however, Landlord
covenants (a) not to extend the current lease or enter into a new lease for such Temporary Premises adversely affecting Tenant’s possession of the Temporary
Premises during the Temporary Premises Term, and shall use commercially reasonable efforts to deliver possession of the Temporary Premises to Tenant on
or before March 1, 2018 in its presently-existing “as-is” condition (subject to Landlord’s performance of the “Temporary Premises Improvements” (defined
below), and (b) that if Landlord is unable to deliver such Temporary Premises by the Temporary Premises Commencement Date (as defined below), Landlord
shall provide Tenant with other reasonably comparable commercial office space reasonably suitable to Tenant of between 11,000 and 20,000 rentable square
feet within a two mile radius of the Project. At Landlord’s sole cost and expense, Landlord agrees to (i) apply one (1) coat of Building standard paint to the
painted walls, doors, door frames, trim and baseboards of the Temporary Premises as reasonably and mutually agreed upon in the paint colors and
specifications reasonably and mutually agreed upon, (ii) install new Building standard carpet in the carpeted areas of the Temporary Premises in the colors
and specifications reasonably and mutually agreed upon, and (iii) demolish certain non-structural private offices in the Temporary Premises, as reasonably
and mutually agreed upon (collectively, the “Temporary Premises Improvements”). All such Temporary Premises Improvements shall be deemed the
property of Landlord and shall be completed to Landlord’s “Building standard” condition, using Building standard methods, materials and procedures to be
designated by Landlord. The term of Tenant’s lease of the Temporary Premises (the “Temporary Premises Term”) shall commence on the date upon which
Landlord delivers possession of the Temporary Premises to Tenant (the “Temporary Premises Commencement Date”), and shall terminate on or about
November 1, 2018 (the “Temporary Premises Expiration Date”), based on the mutual agreement of Landlord and Tenant such that Tenant may use the
Temporary Premises during the phased construction of relevant portions of its “Improvements” as defined in and to be constructed pursuant to the Work
Letter. Notwithstanding the foregoing, if Tenant experiences delays in completing the Improvements due to events of force majeure (as that term is defined in
Section 20.16 of the
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Lease, but excluding permitting delays), then the Temporary Premises Expiration Date shall be extended one day for each day of such force majeure delays.
Tenant’s possession of the Temporary Premises shall be subject to the terms and conditions of the Lease as though such Temporary Premises was the
Premises, provided that (A) Tenant shall have no obligation to pay Monthly Rental with respect to the Temporary Premises during the Temporary Premises
Term, (B) Tenant shall nevertheless be responsible for the payment of its pro-rata share of the costs related to operating the HVAC air handlers serving the
Temporary Premises, (C) Tenant shall pay directly to the utility company pursuant to the utility company’s separate meters (or to Landlord, to the extent
Tenant has not assumed responsibility for the payment to the utility company under such separate meters by the Temporary Premises Commencement Date),
the cost of all electricity provided to and/or consumed in the Temporary Premises during the Temporary Premises Term (including normal and excess
consumption), (D) Tenant shall reimburse Landlord for the janitorial costs incurred in connection with its occupancy of the Temporary Premises during the
Temporary Premises Term (which janitorial costs shall include, but shall not be limited to, night cleaning of the Temporary Premises, and day porter service
for the Temporary Building), all of which shall be reasonably and equitable determined by Landlord, (E) Tenant shall have no right to assign, sublease or
otherwise transfer its interest with respect to the Temporary Premises, (F) except for the Temporary Premises Improvements, Tenant shall accept the
Temporary Premises in its existing “as is” condition and Landlord shall have no obligation to provide or pay for improvements of any kind with respect to the
Temporary Premises, subject to Landlord’s ongoing repair and maintenance obligations as and to the extent set forth in the Lease, (G) Tenant shall not make
any alterations or improvements to the Temporary Premises or any portion thereof, without Landlords prior written approval, which approval may be withheld
or conditioned in Landlord’s sole discretion, and (H) the terms of the Work Letter shall be inapplicable to the Temporary Premises. Tenant shall quit and
surrender possession of the Temporary Premises to Landlord in as good order and condition as when Tenant took possession (and as thereafter improved by
Landlord), reasonable wear and tear and repairs which are specifically made the responsibility of Landlord hereunder excepted. Upon such expiration or
termination, Tenant shall, without expense to Landlord, remove or cause to be removed from the Temporary Premises all debris, rubbish, phone systems,
cabling, wires and lines, and such items of furniture, equipment, business and trade fixtures, free-standing cabinet work, movable partitions and other articles
of personal property owned by Tenant or installed or placed by Tenant at its expense in the Temporary Premises, and such similar articles of any other persons
claiming under Tenant, as Landlord may, in its sole discretion, require to be removed, and Tenant shall repair at its own expense all damage to the Temporary
Premises and Temporary Building resulting from such removal. If Tenant fails to vacate and surrender the Temporary Premises to Landlord on or before the
Temporary Premises Expiration Date (as the same may have been extended due to events of force majeure), Tenant shall be deemed to be holding over in
such Temporary Premises and Monthly Rental shall commence to accrue with respect to the Temporary Premises at a monthly rate equal to Five and 00/100
Dollars ($5.00) per rentable square foot of the Temporary Premises; provided, however, nothing contained herein shall be construed as consent by Landlord to
any holding over by Tenant in the Temporary Premises, and Landlord expressly reserves the right to require Tenant to surrender possession of the Temporary
Premises to Landlord as provided in the Lease upon the terms and conditions set forth in this First Amendment.
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3. Term.

3.1 Extended Term. Pursuant to the Lease, the Term is scheduled to expire on December 31, 2019. Landlord and Tenant hereby agree to extend
the Term for a period ten (10) years, from January 1, 2020, through December 31, 2029 (the “Extended Term”), on the terms and conditions set forth in the
Lease, as hereby amended by this First Amendment, unless sooner terminated as provided in the Lease.

3.2 Remaining Options to Extend Term. Landlord and Tenant acknowledge and agree that the Extended Term provided herein shall be deemed
not to represent the first of Tenant’s two (2) options to extend the Term as provided in Section 2.2 of the Lease, and accordingly, Tenant shall retain and
continue to have both of such two (2) options to extend the Term for a period of ten (10) years each, in accordance with, and pursuant to the terms of,
Section 2.2 of the Lease.

4. Rent.

4.1 Monthly Rental Before Extended Term. Prior to June 1, 2017, Tenant shall continue to pay Monthly Rental pursuant to the terms of the
Lease. Notwithstanding anything to the contrary set forth in the Lease, commencing on June 1, 2017, and continuing through December 31, 2019 (i.e., the day
immediately preceding the start of the Extended Term), Tenant shall pay the Monthly Rental for the Premises as follows:

Period During Annualized Monthly Rental Rate
Original Term Rental Monthly Rental per Square Foot
June 1, 2017 — May 31, 2018* $5,904,822.00 $492,068.50 $3.50
June 1, 2018 — May 31, 2019 $6,081,966.66 $506,830.56 $3.61
June 1, 2019 —

December 31, 2019 $6,264,425.66 $522,035.47 $3.71

* Subject to the terms set forth in Section 4.3 below, the Monthly Rental attributable to the three (3) month period commencing on July 1, 2017 and
ending on September 30, 2017 shall be abated.

4.2 Monthly Rental During Extended Term. Notwithstanding anything to the contrary set forth in the Lease, commencing on January 1, 2020 and
continuing throughout the Extended Term, Tenant shall pay Monthly Rental for the Premises as follows:

Period During Annualized Monthly Rental Rate
Extended Term Rental Monthly Rental per Square Foot
January 1, 2020 — May 31,

2020 $6,286,704.56 $523,892.05 $3.71

-4-



June 1, 2020 —
May 31, 2021
June 1, 2021 —
May 31, 2022
June 1, 2022 —
May 31, 2023
June 1, 2023 —
May 31, 2024
June 1, 2024 —
May 31, 2025
June 1, 2025 —
May 31, 2026
June 1, 2026 —
May 31, 2027
June 1, 2027 —
May 31, 2028
June 1, 2028 —
May 31, 2029
June 1, 2029 —

December 31, 2029

4.3 Abated Monthly Rental. Provided that Tenant is not then in default of the Lease (as hereby amended) (beyond the expiration of any
applicable notice and cure period set forth in the Lease, as amended), then during the three (3) month period commencing on July 1, 2017 and ending on
September 30, 2017 (the “Rent Abatement Period”), Tenant shall not be obligated to pay any Monthly Rental otherwise attributable to the Premises during
such Rent Abatement Period (the “Rent Abatement”). Landlord and Tenant acknowledge that the aggregate amount of the Rent Abatement equals
$1,476,205.50 (i.e., $492,068.50 per month). Tenant acknowledges and agrees that during such Rent Abatement Period, such abatement of Monthly Rental
for the Premises shall have no effect on the calculation of any future increases in Monthly Rental, Operating Expenses or Taxes payable by Tenant pursuant to
the terms of the Lease, which increases shall be calculated without regard to such Rent Abatement. Additionally, Tenant shall be obligated to pay all
Additional Rental during the Rent Abatement Period. Tenant acknowledges and agrees that the foregoing Rent Abatement has been granted to Tenant as
additional consideration for entering into this First Amendment, and for agreeing to pay the rent and perform the terms and conditions otherwise required
under the Lease (as

$6,475,305.70
$6,669,564.87
$6,869,651.81
$7,075,741.37
$7,288,013.61
$7,506,654.02
$7,731,853.64
$7,963,809.25
$8,202,723.52

$8,448,805.23
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$539,608.81
$555,797.07
$572,470.98
$589,645.11
$607,334.47
$625,554.50
$644,321.14
$663,650.77
$683,560.29

$704,067.10

$3.82
$3.94
$4.06
$4.18
$4.30
$4.43
$4.57
$4.70
$4.84

$4.99



hereby amended). If Tenant shall be in default under the Lease (as hereby amended) and shall fail to cure such default within the notice and cure period, if
any, permitted for cure pursuant to the Lease (as hereby amended), or if the Lease (as hereby amended) is terminated for any reason, other than as the result of
casualty or condemnation, then the dollar amount of the unapplied portion of the Rent Abatement as of such default or termination shall be converted to a
credit to be applied to the Monthly Rental applicable at the end of the Extended Term and Tenant shall immediately be obligated to begin paying Monthly
Rental for the Premises in full.

4.4 Operating Expenses and Taxes. Prior to and during the Extended Term, Tenant shall continue to be obligated to pay Tenant’s Pro Rata
Share of the annual Operating Expenses and Taxes in accordance with the terms of the Lease.

5. Right of First Offer. Landlord hereby grants to the named Tenant in this First Amendment (the “Original Tenant”) and any “Permitted Assignee”
(as that term is defined in Section 10.1 of the Lease) an ongoing right of first offer with respect to all of the rentable space located in the “Front Building” (as
that term is defined in the Lease) located at 12790 El Camino Real (the “First Offer Space”). Such right of first offer shall be subordinate to all current rights
of other tenants of the Project (i.e., either (i) the existing rights of third-party tenants directly leasing all or any portion of the First Offer Space, and/or (ii) the
existing rights of third-party tenants which both relate to the First Offer Space and are set forth in leases of space in the Project existing as of the date hereof,
including, without limitation, any expansion, first offer, first refusal, first negotiation and other rights, regardless of whether such rights are executed strictly
in accordance with their respective terms or pursuant to a lease amendment or a new lease (the “Superior Rights”). Notwithstanding any contrary provision
in the lease of any Superior Right Holder, such rights of any Superior Right Holder shall continue to be Superior Rights in the event that such Superior Right
Holder’s lease is renewed or otherwise modified (but only to the extent the renewal right and corresponding extension periods are currently set forth in such
lease, but regardless of whether such renewal is executed strictly in accordance with their respective terms or such renewal is consummated pursuant to a
lease amendment or a new lease so long as the same does not extend beyond the corresponding extension periods contemplated by such existing renewal
rights). All such existing tenants of the First Offer Space, and all such third party tenants in the Project holding Superior Rights, and any tenants under
subsequent “Intervening Leases” (as that term is defined in Section 5.6, below) are collectively referred to as the “Superior Right Holders”. Landlord and
Tenant hereby acknowledge and agree that such Superior Right Holders shall only be (A) the current tenants under subject leases as of the date of this Fourth
Amendment, or (B) the assignees of such leases who take an assignment from the existing tenant pursuant to a provision in such leases, but only to the extent
Landlord does not have the right to consent (e.g., permitted transferee assignees). Tenant’s right of first offer shall be on the terms and conditions set forth in
this Section 5. The Superior Rights and Superior Right Holders are set forth on Exhibit C attached hereto.

5.1 Procedure for Offer. Subject to the terms of this Section 5, Landlord shall notify Tenant (the “First Offer Notice”) from time to time when
the First Offer Space or any portion thereof will become available for lease to third parties, subject to the rights of any Superior Right Holder. Pursuant to
such First Offer Notice, Landlord shall offer to lease to Tenant the then available First Offer Space. The First Offer Notice shall describe the space so offered
to Tenant and the “First Offer Rent” (as that term is defined in Section 5.3 below), and other fundamental material economic terms (collectively, the “Key
Economic Terms”) upon which Landlord is willing to lease such space. In no event shall Landlord have the obligation to
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deliver a First Offer Notice (and Tenant shall have no right to exercise its right under this Section 5) to the extent that the “First Offer Commencement Date,”
as that term is defined in Section 5.4 below, is anticipated by Landlord to occur on or after the last three (3) years of the Extended Term or any exercised
Renewal Term (the “ROFO Black Out Period”).

5.2 Procedure for Acceptance. If Tenant wishes to exercise Tenant’s right of first offer with respect to the space described in the First Offer
Notice, then within ten (10) business days of delivery of the First Offer Notice to Tenant, Tenant shall deliver notice to Landlord (the “First Offer Exercise
Notice”) of Tenant’s election to exercise its right of first offer with respect to the entire space described in the First Offer Notice on the terms contained in
such notice, provided that Tenant may, at its option and as part of such First Offer Exercise Notice, object to the First Offer Rent contained in the First Offer
Notice, in which case the parties shall follow the procedure, and the First Offer Rent shall be determined, as set forth in Section 2.2 of the Lease. If Tenant
does not timely deliver the First Offer Exercise Notice within such ten (10) business day period, then Landlord shall be free to lease the space described in the
First Offer Notice to anyone to whom Landlord desires on any terms Landlord desires; provided, however, Landlord shall not lease such First Offer Space to a
third party on Key Economic Terms less than ninety-five percent (95%) as favorable to Landlord as the Key Economic Terms offered in such First Offer
Notice to Tenant, without first providing Tenant with a new First Offer Notice (the “Additional Notice”) on such reduced Key Economic Terms in
accordance with the terms, provisions and procedures set forth in this Section 5.2.; provided, however, in connection with the foregoing analysis, the Key
Economic Terms shall collectively be determined on a net effective basis (e.g., an “apples” to “apples” basis). If Tenant thereafter wishes to exercise its right
of first offer with respect to the Additional Notice, Tenant shall deliver the First Offer Exercise Notice to Landlord within ten (10) business days of delivery
of such Additional Notice to Tenant (which procedure shall be repeated until Landlord enters into a lease or lease amendment with respect to such First Offer
Space which does not require Landlord to deliver another Additional Notice to Tenant pursuant to the terms hereof or Tenant timely exercises such right of
first offer, as applicable). In addition, in the event an Intervening Lease is not entered into within nine (9) months following the expiration of such ten
(10) business day period, then Tenant shall again be eligible to receive a First Offer Notice for the applicable First Offer Space. Notwithstanding anything to
the contrary contained herein, Tenant must elect to exercise its right of first offer, if at all, with respect to all of the identified space offered by Landlord to
Tenant under any corresponding First Offer Exercise Notice, and Tenant may not elect to lease only a portion thereof.

5.3 First Offer Space Rent. The rent payable by Tenant for the First Offer Space (the “First Offer Rent”) shall be equal to the “Fair Market
Rental Rate,” as that term is defined and determined in Section 2.2 of the Lease, for the First Offer Space.

5.4 Construction In First Offer Space. Tenant shall take the First Offer Space in its “as is” condition, and the construction of improvements in
the First Offer Space shall comply with the terms of Section 8.4 of the Lease, subject only to any improvement allowance to which Tenant may be entitled as
shall have been set forth in the corresponding First Offer Notice.
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5.5 Amendment to Lease. If Tenant timely exercises Tenant’s right to lease the First Offer Space as set forth herein, then Landlord and Tenant
shall within thirty (30) days thereafter execute an amendment to the Lease for such First Offer Space upon the terms and conditions as set forth in the First
Offer Notice and this Section 5. The rentable square footage of any First Offer Space leased by Tenant shall be as set forth in the First Offer Notice and shall
be in accordance with Landlord’s then current standard of measurement for the Building. Tenant shall commence payment of rent for the First Offer Space,
and the term of Tenant’s lease of the First Offer Space shall commence as set forth in the First Offer Notice (the “First Offer Commencement Date”) and
shall terminate coterminously with the end of the Extended Term (or if applicable, exercised Renewal Term).

5.6 Termination of Right of First Offer. Tenant’s rights under this Section 5 shall be personal to the Original Tenant and any Permitted
Assignees and may only be exercised by the Original Tenant and any Permitted Assignees (and not any assignee, sublessee or other transferee of the Original
Tenant’s interest in the Lease, except with respect to a Permitted Assignee) if the Original Tenant or any Permitted Assignee occupies at least eighty percent
(80%) of the original Premises (prior to the exercise of any rights of first offer). The right of first offer granted herein shall not terminate as to particular First
Offer Space upon the failure by Tenant to exercise its right of first offer with respect to such First Offer Space as offered by Landlord and Landlord shall re-
offer such space to Tenant upon the expiration or earlier termination of any lease (an “Intervening Lease”) entered into by Landlord prior to the ROFO Black
Out Period following Tenant’s failure to timely exercise its right to lease the First Offer Space, subject, however, to Landlord’s right to renew any such
Intervening Lease, irrespective of whether any such renewal is initially set forth in such lease or is subsequently granted or agreed upon, and regardless of
whether any such renewal is exercised strictly in accordance with its terms or pursuant to a lease amendment or a new lease. In addition, any renewal rights
for the space subject to the Intervening Lease granted under an Intervening Lease shall be deemed to be “Superior Rights”, and the tenant under any
Intervening Lease shall be a “Superior Right Holder”. Tenant shall not have the right to lease First Offer Space, as provided in this Section 5, if, as of the date
of the attempted exercise of any right of first offer by Tenant, or, at Landlord’s option, as of the scheduled date of delivery of such First Offer Space to Tenant,
Tenant is in economic or material non-economic default under the Lease (beyond the expiration of any applicable notice and cure period set forth in the
Lease, as amended).

6. Letter of Credit.

6.1 Decrease in L.-C Amount. Landlord and Tenant hereby acknowledge that the “Amended Letter of Credit”, as that term is defined in
Section 4.7 of the Lease, currently held by Landlord is in the amount of $4,570,000.00. In connection with this First Amendment, Landlord and Tenant hereby
agree that the L-C Amount shall be decreased to a stipulated amount equal to $3,000,000.00 (the “New L-C Amount”) unless and to the extent Tenant
utilizes all or any portion of the “Additional Allowance” (as that term is defined in Section 2.4 of the Work Letter) in which event the Monthly Rental shall
increase per the terms set forth therein and the New L-C Amount shall increase accordingly. Accordingly, concurrently with Tenant’s execution and delivery
of this First Amendment to Landlord, Tenant shall be entitled to provide Landlord with an amendment to the L-C (in form and content reasonably acceptable
to Landlord) in order that the L-C, as amended, is initially in the New L-C Amount of $3,000,000.00 (but subject to
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increase vis-a-vis Additional Allowance, as set forth hereinabove). This Section 6 shall replace Section 4.7 of the Lease in its entirety.

6.2 Conditional Reduction in New L-C Amount. Notwithstanding anything to the contrary in the Lease, provided that (a) Tenant maintains a
market capitalization in excess of Five Billion Dollars ($5,000,000,000.00) (the “Required Threshold”) at all times during the fifth (5th) full year of the
Extended Term and delivers reasonable supporting documentation to Landlord evidencing the same, and (b) Tenant is not in default under the Lease (beyond
the applicable notice and cure periods) at the expiration of the fifth (5th) full year of the Extended Term, the New L-C Amount shall be subject to further
reduction by fifty percent (50%) (i.e., to $1,500,000.00 (assuming no Additional Allowance is utilized, or to fifty percent (50%) of the ultimately determined
New L-C Amount if Additional Allowance is utilized), the “50% L-C Amount”) upon the first day of the sixth (6th) full year of the Extended Term. In the
event Tenant does not satisfy the Required Threshold during the entire fifth (5th) full year of the Extended Term, then at any time thereafter during the
remainder of the Extended Term (i.e., following the fifth (5th) year of the Extended Term) Tenant satisfies the Required Threshold for twelve (12) consecutive
calendar months and delivers reasonable supporting documentation to Landlord evidencing the same, the New L-C Amount shall be subject to reduction to
the 50% L-C Amount. In the event that the New L-C Amount is reduced to the 50% L-C Amount pursuant to this Section 6.2, then Tenant may deliver to
Landlord an amendment to the Amended Letter of Credit properly reducing the New L-C Amount at any time on or after the applicable reduction date. Tenant
shall pay all expenses, points and fees incurred by Tenant or Landlord in connection with any such amendment to the Amended Letter of Credit.

7. California Accessibility Disclosure. For purposes of Section 1938 of the California Civil Code, Landlord hereby discloses to Tenant, and Tenant
hereby acknowledges that the Common Areas and the Premises have not undergone inspection by a Certified Access Specialist (CASp). As required by
Section 1938(e) of the California Civil Code, Landlord hereby states as follows: “A Certified Access Specialist (CASp) can inspect the subject premises and
determine whether the subject premises comply with all of the applicable construction-related accessibility standards under state law. Although state law does
not require a CASp inspection of the subject premises, the commercial property owner or lessor may not prohibit the lessee or tenant from obtaining a CASp
inspection of the subject premises for the occupancy or potential occupancy of the lessee or tenant, if requested by the lessee or tenant. The parties shall
mutually agree on the arrangements for the time and manner of the CASp inspection, the payment of the fee for the CASp inspection, and the cost of making
any repairs necessary to correct violations of construction-related accessibility standards within the premises.” In furtherance of the foregoing, Landlord and
Tenant hereby agree as follows: (a) any CASp inspection requested by Tenant shall be conducted, at Tenant’s sole cost and expense, by a CASp designated by
Landlord, subject to Landlord’s reasonable rules and requirements; (b) Tenant, at its sole cost and expense, shall be responsible for making any improvements
or repairs within the Premises to correct violations of construction-related accessibility standards; and (c) if anything done by or for Tenant in its use or
occupancy of the Premises shall require any improvements or repairs to the Building or Project (outside the Premises) to correct violations of construction-
related accessibility standards, then Tenant shall reimburse Landlord upon demand, as Additional Rental, for the cost to Landlord of performing such
improvements or repairs.
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8. Water Sensors. Tenant, as part of the Improvements, shall be responsible for installing web-enabled wireless water leak sensor devices designed to
alert the Tenant on a twenty-four (24) hour seven (7) day per week basis if a water leak is occurring in the Premises (which water sensor device(s) located in
the Premises shall be referred to herein as “Water Sensors”). The Water Sensors shall be installed in any areas in the Premises where water is utilized (such
as sinks, pipes, faucets, water heaters, coffee machines, ice machines, water dispensers and water fountains) (the “Sensor Areas”). Notwithstanding the
foregoing, in no event shall Tenant be required to expend more than $2,000.00 in connection with the installation of Water Sensors in the Sensor Areas, and
any costs above $2,000.00 shall be borne solely by Landlord. With respect to the installation of any such Water Sensors, Tenant shall obtain Landlord’s prior
written consent, which consent shall not be unreasonably withheld, conditioned or delayed, use an experienced and qualified contractor reasonably designated
by Landlord, and comply with all of the other provisions of the Work Letter. Tenant shall, at Tenant’s sole cost and expense, pursuant to the Lease keep any
Water Sensors located in the Premises (whether installed by Tenant or someone else) in good working order, repair and condition at all times during the Lease
Term. Notwithstanding any provision to the contrary contained herein, Landlord has neither an obligation to monitor, repair or otherwise maintain the Water
Sensors, nor an obligation to respond to any alerts it may receive from the Water Sensors or which may be generated from the Water Sensors. Tenant shall
leave the Water Sensors in place together with all necessary user information such that the same may be used by a future occupant of the Premises (e.g., the
Water Sensors shall be unblocked and ready for use by a third-party.

9. Broker. Landlord and Tenant hereby warrant to each other that they have had no dealings with any real estate broker or agent in connection with the
negotiation of this First Amendment other than Landlord’s use of Cushman & Wakefield (the “Broker”), and that they know of no other real estate broker or
agent who is entitled to a commission in connection with this First Amendment. Landlord shall pay the fees of the Broker pursuant to a separate agreement
and Landlord shall indemnify Tenant for any claim made by Broker against either party. Each party agrees to indemnify and defend the other party against
and hold the other party harmless from any and all claims, demands, losses, liabilities, lawsuits, judgments, costs and expenses (including without limitation
reasonable attorneys’ fees) with respect to any leasing commission or equivalent compensation alleged to be owing on account of any use or dealings with
any real estate broker or agent, occurring by, through, or under the indemnifying party. The terms of this Section 9 shall survive the expiration or earlier
termination of the term of the Lease, as hereby amended.

10. No Further Modification. Except as specifically set forth in this First Amendment, all of the terms and provisions of the Lease shall remain
unmodified and in full force and effect.
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IN WITNESS WHEREQOF, this First Amendment has been executed as of the day and year first above written.
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“LANDLORD”:

KILROY REALTY, L.P,
a Delaware limited partnership

By: Kilroy Realty Corporation,
a Maryland corporation

Its: General Partner

By: /s/ Heidi R. Roth

Name: Heidi R. Roth

Its: CAO and Controller

By:  /s/ Nelson Ackerly

Name: Nelson Ackerly

Its: Senior Vice President

“TENANT”:
NEUROCRINE BIOSCIENCES, INC.,
a Delaware corporation

By: /s/ Darin Lippoldt

Name: Darin Lippoldt

Its: Secretary

By: /s/ Tim Coughlin

Name: Tim Coughlin

Its: VP




Exhibit 10.2

Wells Fargo Bank, N.A.

U.S. Trade Services

Standby Letters of Credit

794 Davis Street, 2nd Floor
MAC A0283-023,

San Leandro, CA 94577-6922
Phone: 1(800) 798-2815 Option 1
E-Mail: sftrade@wellsfargo.com

Amendment To
Irrevocable Standby Letter Of Credit

Number: NZS609824
Amendment Number: 004
Amend Date: June 19, 2017

BENEFICIARY APPLICANT

KILROY REALTY, L.P. NEUROCRINE BIOSCIENCES, INC.
ATTN: LEGAL DEPARTMENT 12780 EL CAMINO REAL

12200 WEST OLYMPIC BOULEVARD, SUITE 200 SAN DIEGO, CALIFORNIA 92122

LOS ANGELES, CALIFORNIA 90064
LADIES AND GENTLEMEN:

AT THE REQUEST AND FOR THE ACCOUNT OF THE ABOVE REFERENCED APPLICANT, WE HEREBY AMEND OUR IRREVOCABLE
STANDBY LETTER OF CREDIT (THE “WELLS CREDIT”) IN YOUR FAVOR AS FOLLOWS:

THE CURRENT AVAILABLE AMOUNT IS DECREASED BY USD 1,570,000.00 TO USD 3,000,000.00.

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

THIS AMENDMENT IS TO BE ATTACHED TO THE ORIGINAL WELLS CREDIT AND IS AN INTEGRAL PART THEREOF.
Very Truly Yours,

WELLS FARGO BANK, N.A.

By: /s/ Brian T. O’Connell, Vice President
Authorized Signature

The original of the Letter of Credit contains an embossed seal over the Authorized Signature.

Trx:__’r*‘. her we'll go Iar

7575 Page 1 of 2

Each page of this document is an integral part
of this Irrevocable Standby Letter of Credit Number NZS609824,
Amendment Number 004




Please direct any written correspondence or inquiries regarding this Letter of Credit, always quoting our reference number, to Wells Fargo Bank, National

Association, Attn: U.S. Standby Trade Services

at either
794 Davis Street, 2nd Floor
MAC A0283-023,
San Leandro, CA 94577-6922

or

401 N. Research Pkwy, 1st Floor
MAC D4004-017,
WINSTON-SALEM, NC 27101-4157

1-800-798-2815 Option 1

(Hours of Operation: 8:00 a.m. PT to 5:00 p.m. PT)

Phone inquiries regarding this credit should be directed to our Standby Customer Connection Professionals

1-800-776-3862 Option 2
(Hours of Operation: 8:00 a.m. EST to 5:30 p.m. EST)

Consent to Amendment 004 on Standby Letter of Credit No. NZS609824 is required to become effective.

Please date and sign below and return a copy via e-mail to standbylc@wellsfargo.com or return an original signed copy to our office located at either:

794 Davis Street, 2nd Floor
MAC A0283-023,

San Leandro, CA 94577-6922
or Fax to 415-296-8905.

or

401 N. Research Pkwy, 1st Floor
MAC D4004-017,
WINSTON-SALEM, NC 27101-4157
or Fax to 336-735-0950.

Amendment accepted in its entirety

6/19/2017
Date

(310)990-1535
Telephone Number

[J Amendment rejected in its entirety

/s/ Robert Palmer

Authorized Signature - KILROY REALTY, L.P.

/s/ Robert Palmer

Printed Name of Authorized Signer

Trx:__!r*‘. her we'll goIar
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Each page of this multipage document is an integral part
of this Irrevocable Standby Letter of Credit Number NZS609824,
Amendment Number 004




Exhibit 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER PURSUANT
TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Kevin C. Gorman, Chief Executive Officer of Neurocrine Biosciences, Inc., certify that:

1.
2.

I have reviewed this quarterly report on Form 10-Q of Neurocrine Biosciences, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)),
for the registrant and have:

a)  Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b)  Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c¢)  Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a)  All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b)  Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.

Dated: August 3, 2017 /s/ Kevin C. Gorman

Kevin C. Gorman
Chief Executive Officer



Exhibit 31.2

CERTIFICATION OF PRESIDENT, CHIEF OPERATING OFFICER AND INTERIM CHIEF FINANCIAL OFFICER
PURSUANT
TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, David-Alexandre C. Gros, President, Chief Operating Officer and interim Chief Financial Officer of Neurocrine Biosciences, Inc., certify that:

1.
2.

I have reviewed this quarterly report on Form 10-Q of Neurocrine Biosciences, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)),
for the registrant and have:

a)  Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b)  Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c¢)  Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a)  All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b)  Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.

Dated: August 3, 2017 /s/ David-Alexandre C. Gros

David-Alexandre C. Gros
President, Chief Operating Officer and interim Chief Financial Officer



Exhibit 32

CERTIFICATIONS OF
CHIEF EXECUTIVE OFFICER AND PRESIDENT, CHIEF OPERATING
OFFICER AND INTERIM CHIEF FINANCIAL OFFICER
PURSUANT TO 18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of Neurocrine Biosciences, Inc. (Company) on Form 10-Q for the period ended June 30, 2017 as filed with the
Securities and Exchange Commission on the date hereof (Report), I, Kevin C. Gorman, Chief Executive Officer of the Company, certify, pursuant to 18
U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that to my knowledge:

(1) The Report fully complies with the requirements of Section 13(a) or 15(d), of the Securities Exchange Act of 1934; and
(2) That information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.
August 3, 2017 By: /s/ Kevin C. Gorman

Name: Kevin C. Gorman
Title: Chief Executive Officer

In connection with the Quarterly Report of Neurocrine Biosciences, Inc. (Company) on Form 10-Q for the period ended June 30, 2017 as filed with the
Securities and Exchange Commission on the date hereof (Report), I, David-Alexandre C. Gros, President, Chief Operating Officer and interim Chief
Financial Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that to
my knowledge:

(1) The Report fully complies with the requirements of Section 13(a) or 15(d), of the Securities Exchange Act of 1934; and

(2) That information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

August 3, 2017 By: /s/ David-Alexandre C. Gros
Name: David-Alexandre C. Gros
Title: President, Chief Operating Officer and interim Chief Financial
Officer




